HT 





esest 


Volume CViII 
Number IX 








ATT eee 























Venter sooth 








7, 
i 
ms 
al 
> 
S 














New York and Chicago, Thursday, March 2, 1922 


Four Dollars Yearly 
Single Copies 25 Cents 


























Founded 1865 


THE PROVIDENT LIFE 
AND TRUST COMPANY 
OF PHILADELPHIA 


Penna, 


Vice-President Coolidge says ‘“‘Look well then to 
the hearthstone; therein all hope for America lies.” 


The man who is looking well to his hearthstone is 
very apt to take out an endowment policy. It will 
carry out his purpose for his home if he dies, and it 
will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift 
upon his children the provision for his own old age. 


Fourth and Chestnut Sts. Philadelphia, Pa. 
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YOUR 
CAPITAL 





Time and effort are your greatest assets. 


Your effort is unrestricted when you hold a Lincoln 
Life contract because The Lincoln National Life Insur= 
ance Company issues policies on practically every appli- 
cation you turn in. 

Your time is conserved by that high Lincoln Life effi- 
ciency which issues the majority of all policies,” ready 
for delivery, the same day the applications reach the 
Home Office. 


Your capital of time and effort pays you largest divi- 
dends when you 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character’ 
Lincoln Life Building 
; Now More Than $200,000,000 In Force 
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UP TO THF. MINUTE! 














The Reliance Life prides itself on always being strictly “‘up-to-the- 
minute.” 


From time to time we have pioneered various new features into the 
field of life insurance. 


Today as the product of years of experimentation we have to offer you: 


THE 
PERFECT PROTECTION 
POLICY 


It is a policy with a human appeal! 


In it is combined full life and accident and health protection. Under 
this regime we can and do provide accident and health insurance for at least 
one-third less cost than regular casualty companies. 


A policy containing the sulphitic features we have introduced gives you 
‘‘the something different” to talk to your prospects. 


It will stand the test of grilling competition—and come out victor. 
Time has proved that. 








AND— 
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RELIANCE LIFE INSURANCE CO. 5 


Our agency contracts are more than liberal. 


How about a connection? 











of PITTSBURGH 


Farmer’s Bank Building 
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Selling Compensation Insurance 
Points for Brokers and Agents Who Are Meeting 


Keen Competition 


ROKERS and agents must take it upon them- 
selves to see that all employers understand 
the full value of the stock insurance com- 
panies’ service,’ said David Meiklejohn 
of the “Etna companies, speaking before 
the class in insurance given at the New 
York office of his company every Mon- 
day. Mr. Meiklejohn is an exceptionally 

successful salesman of workmen's compensation insurance, and 

well qualified to give pointers to others trying to sell that line. 

In view of the variety of competitive organizations carrying 

compensation lines, such as mutuals, reciprocals, State funds, 

and participating stock companies, it is essential that the broker 
know what he is selling. 

Mr. Meiklejohn drew up a little table to show the steward- 
ship of the stock company. This table shows the distribution 
of the premium dollar for workmen's compensation insurance. 
Itis as follows: 

$0.60 


Accident prevention and safety engineering 
pyro audit 


The claim cost item includes the payments made as benefits. 
This includes medical service, and Mr. Meiklejohn particularly 
brought out that the modern stock carriers of compensation 
Msurance go the limit in providing the most talented medical 
service available. He cited an instance in which a $1500 fee 


was paid to a noted surgeon for setting the dislocated hip of a 
young man who was the only support of his mother. The list 
of doctors employed by the claim departments of. some of the 
large insurance companies noted, Mr. Meiklejohn said, in- 
clude the most famous in the country. 

He recommended a visit at a session of the Industrial Com- 
mission to the brokers as an excellent means of obtaining 
first-hand and intimate knowledge of the method of handling 
claims. This knowledge he deems essential to any first-class 
salesman, in order that the employer may be thoroughly in- 
formed as to the benefits his employees are to receive under 
the policy and the means of getting them. The broker who 
can explain to his clients the most expeditious method of set- 
tling the claims of employees has performed a real service. 

Mr. Meiklejohn demonstrated that the first five items of 
the table are basic expenses, which the mutual organization 
cannot get away from. He averred that they have done every- 
thing in their power to hold up these basic expenses to the 
highest possible figure in order to allow themselves a wide 
margin for the remaining items. 

The necessity for a strong and thorough organization to 
properly cover the risks, is shown in the following illustration. 
A pile-driver, while repairing the head of a pile, was knocked 
off his precarious position by a crane and was killed. His 
body fell into the water and was never recovered. The pile- 
driver was unknown to his fellow workmen and had a number 
in the office of his employer, which was in lieu of an unpro- 
nounceable name. Consequently, no trace of the man’s rela- 
tives could be found. The company, however, set up a reserve 
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upon the policy in case of a claim. 


the Russian consulate. 


company to conduct long and tedious investigations to estab- 
These investigations resulted 


lish the rights of the claimants. 


in the payment of several thousand dollars, the fact that the 
parents were citizens and also residents of Poland not affecting 
the company’s liability according to the New York law. 

Mr. Meiklejohn called attention to the fact that the State 
fund can often be effectively competed with by showing the 
assured that the fund only covers the hazards of the Work- 
men’s Compensation Law, while the large stock companies are 
prepared to cover the maritime risks as well. 


About three and one-half 
years later claim was made for benefits by the man’s parents 
who were living in Poland, and who made the claim through 
It was necessary for the insurance 


service. 


Maritime em- 


a watchful broker t 
sented the customer by a competing mutual company, thy 
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ployees are not included in the beneficiaries of the compensa 

a. 
tion law, but can recover under admiralty law, so that the 
employer is under the same liability for them. 

Mr. Meiklejohn is a strong believer in the development of 
collateral lines in order to get and hold compensation ings 
The assured then gets more thorough protection and the broke; 
becomes more completely his representative. He cited severa! 
instances as proof of the value of such a program. 

He also believes that a thorough understanding by the 
broker of experience rating offers many opportunities fo; 
In a great many cases such knowledge will enable 
0 point out weaknesses in schedules pre- 


saving the business for himself. 





LLOYDS SENT SPECIAL 
REPRESENTATIVE 


Sir Raymond Beck Produces Cre- 
dentials at New York Hearing 


WANT TO TRANSACT BUSINESS 
LEGALLY 
Would Enter State and Pay Taxes If Way 
Could Be Found to Do So 

London Lloyds are desirous of legally enter- 
ing the State of New York and will gladly pay 
the required taxes and compete on a fair basis 
in the American market, according to Sir Ray- 
mond Beck, special representative of London 
Lloyds, at a hearing held in the office of the 
New York State Department of Insurance on 
Monday afternoon. Sir Raymond, who was 
formerly chairman of the London Lloyds, pro- 
duced a letter from the present chairman, A. L. 
Sturge, which set forth the fact that the former 
is the accredited representative of the organ- 
ization. 

The conference was not successful in finding 
a solution to the problems of dealing with unau- 
thorized insurers, according to Superintendent 
Francis R. Stoddard, Jr. Another similar con- 
ference will be held later this week. 


Federal Surety’s Excellent Progress 
Steady progress has been made by the Fed- 
eral Surety Company of Davenport, Ia., since 
it began business in the latter part of 1920, the 
year 1921 having been its first full year in busi- 
ness. It was licensed by the Federal Govern- 
ment November 20, 1920, and last year pro- 
duced $484,209 of gross premiums, with a net 
premium income, after deducting cancellations 
and reinsurance, of $345,742. Its investment in- 
come last year was $31,878. The total losses 
paid in 1921 were $96,046, from which is de- 
ducted salvage and reinsurance recovered, $16,- 
387, leaving a net amount of losses paid ‘of 
$79,658, the total disbursements having been 
$310,847. However, $65,000 of the losses paid 
were on depository bonds, and the company ex- 
pects a salvage of from 50 per cent to 75 per 
cent on these losses; in fact, it has already se- 
cured $14,000 salvage on such bonds. 
The Federal Surety Company charges full 


bureau rates in all departments, and notwith- 
standing the hard times in the Middle West and 
the competition of all kinds of cut-rate concerns, 
the company’s premiums in Towa were over 
$100,000 in its first year. It is stated that this 
record has never been equaled by any other new 
company in Jowa during its first year, and the 
business was all written at full manual rates. 

At the beginning of 1921 the company was 
only admitted in three States, but during the 
past year it developed agency plants in fifteen 
of the Middle Western States, and also estab- 
lished an agency in the District of Columbia. 
It can readily be realized that considerable 
money was invested in building up such an 
agency organization, but the officers consider it 
to be a sound investment, as the company is 
ready to take prompt advantage of improving 
conditions. 

The company’s admitted assets, on December 
31, 1921, were $932,178, without regard to $237,- 
cco of stockholders’ notes held. The stock- 
holders voted at the annual meeting an ad- 
ditional $250,000 of capital to be paid in at 
two for one. whenever the directors think that 
the additional money will be desirable. The 
company’s paid-in capital was, on December 31, 
last, $608,775, and its net surplus was $108,528, 
giving a surplus as to policyholders of $717,303. 
It is the intention of the company to grow 
moderately and build substantially, and it will 
probably not increase its premium income this 
year more than 50 per cent above that for 1921. 
The Federal Surety writes accident and health, 
workmen’s compensation, automobile, teams, 
elevator and general liability, automobile and 
teams property damage, burglary, theft, larceny 
and plate glass insurance, and also fidelity and 
surety bonds. Its official staff embraces Charles 
Shuler, president; Geo. FE. Decker, vice-presi- 
dent; W. L. Taylor, vice-president and general 
manager; Frank B. Yetter, secretary-treasurer ; 
Herman Staak, assistant secretary-treasurer ; 
Charles Grilk, general counsel. 

The company is also well equipped with eight 
efficient department heads. 


Fine Gains of Phoenix Mutual Life 


On scanning the seventy-first annual state- 
ment of the Phoenix Mutual Life Insurance 
Company of Hartford, Conn., it is observed 
that fine increases were made in various direc- 


4 


tions during the year 1921. For example, the 
insurance in force increased $28,376,417, and the 
number of policies in force increased 6094, 
while the gain in assets was $5,525,851. The 
new business written last year on a paid-for 
basis amounted to $49,051,746, and brings wp 
the amount of insurance in force to $322,725,29, 

The Phoenix Mutual now has assets aggre. 
gating $62,687,601, and the excess of assets over 
ascertained and computed liabilities is $4,420- 
663, which is apportioned to several different 
funds, such as dividends, mortuary and invest- 
ment fluctuation funds, and a general equaliza- 
tion fund. The policy reserve now amounts to 
$54,161,089. 

The company’s premium income last year was 
$11,105,481, and its payments to policyholders 
reached the sum of $7,036,640, including $1- 
723,799 of dividends. Great progress has been 
made by the company in the last twenty years, 
its income having grown from $3,340,980 in 
1g0T, to $14,981,158 in 1921. In the same time 
the assets have increased from $14,409,255 to 
$62,687,601, and the insurance in force has in- 
creased from about $66,000,000, to nearly $323- 
000,000. President John M. Halcombe and his 
able associates merit congratulation upon the 
fine results achieved. 

Big Business of the Business Mens 

Assurance 

Last year the accident and health premium 
income of the Business Mens Assurance Com- 
pany of Kansas City, Mo., amounted to $2,212; 
617, while its total income, including over $04; 
000 of life premiums, was $2,374,827. The 
claims paid aggregated $1,107,718, and included 
accident claims, $458,230, health claims, $644 
489, and life claims, $5000. The excess of 
income over disbursements was $351,782, and the 
company closed the year with $1,499,847 of at- 
mitted assets, and a surplus to policyholders of 
$324,274, including $200,000 capital. The co 
pany’s income last year showed a very substat- 
tial increase, and speaks well for the great pop 
larity of the Business Mens Assurance Com 
pany, of which W. T. Grant is president. 


—A supplement to the “List of Securities Held by 
Insurance Companies,” with valuations, issued by the 
National Convention of Insurance Commissioners, bis 
been published under date of February 17, 1922. The 
supplement contains thirty-four pages. 
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XCELLENT advice, from a most 
on source, is offered to the 
fraternal societies by Edward B. Fackler, 
the prominent consulting actuary, in his 
comments apropos of the Richmond Bill. 
Mr. Fackler believes that societies wish- 
ing to emulate or compete with the old- 
line companies, and issue certificates con- 
taining surrender values or providing en- 
dowment maturities, should be based 
upon the Illinois Standard method oi 
modified preliminary term insurance, sub- 
ject to the slight modifications now pro- 
posed in the bill before the Massachusetts 
legislature. Mr. Fackler points out that 
many regular companies have been able 
to start and build up a good business 
upon this basis, and draws the conclusion, 
therefore, that it is not too stringent. 
He thinks, also, that if a society binds 
itself to the setting up of reserves on 
this basis, it will be a sort of automatic 
check upon expenditures, and will result 
inan economical management, tending to 
sive satisfaction to members and officers 
alike, As Mr. Fackler says, the Illinois 
Standard plan of computing premiums 
and reserves has been helpful in building 
up many companies, and his suggestions 
to the fraternal societies, if followed out 
in practice, should enable such orders to 
establish their new business upon a firm 
loundation. 


[' is pleasing to note that the circum- 
_ Stances bearing upon the financial con- 
dition of the farmers of the country’show 
tonsiderable improvement. Thus, inves- 
gation made by the War Finance Cor- 


poration shows that prices of grains, 
cattle and cotton have improved, and in 
various ways the outlook for the farmer 
is bettered as compared with what it was 
a few months ago. The train of effects 
srowing out of the improved conditions 
in basic products is partly summarized 
by the New York Times as follows: 

The farmers are being carried up on the as- 
cending market as they were carried down by 
the falling market. The improvement in their 
condition re-acts on all other conditions. As 
the farmers pay their debts the banks are more 
liquid. As the farmers sell their crops the rail- 
ways move them, and carry back the goods the 
farmers are able to buy in larger quantities. If 
the farms, banks and railways improve their 
conditions together nothing can prevent their re- 
vival from stimulating all other industries. The 
solidarity of all classes throughout the world is 
the lesson from the betterment of the condi- 
tion of our farmers, in manner so surprising to 
them. 

The more prosperous conditions for 
farmers indicated above speak well for 
an improvement in their ability to buy 
life insurance, and agents in rural dis- 
tricts may now press upon farmers the 
advantages of life insurance with increas- 
ing hope and energy. The service ren- 
dered to the agriculturist by life insur- 
ance is well set forth in the leaflet en- 
titled, “One Farmer’s Experience with 
Life Insurance,” by W. T. Nash, wherein 
some of its numerous practical uses are 
clearly told, and hardships occasioned by 
its absence are shown, as developed in the 
life of the farmer who relates his ex- 
periences. No farmer can read this leaflet 
without acknowledging the force of the 
arguments it contains, and the necessity 
of life insurance to the average farmer. 





HAT the insurance of automobiles 

by fire insurance companies was gen- 
erally unprofitable last year becomes evi- 
dent on inspecting the premiums and 
losses on motor vehicle insurance as re- 
ported by the companies. There are few, 
indeed, of the fire insurance companies 
whose motor vehicle loss ratios fell below 
55 or 6o per cent of their premiums, and 
many of them range upward from 60 to 
far above 100 per cent of premiums. Why 
should this business be conducted at a 
loss? Of course, the companies, when 
accepting their risks, do it according to 
their best judgment at the time and with 
the expectation that, on the average, the 
business will yield a profit. However, 
there is a general impression that during 
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the year 1921, owing to general business 
depression and to the huge cuts in selling 
prices of automobiles, there came to be 
an unusual moral hazard attached to 
automobile insurance. This may account, 
to a considerable degree, for the unsatis- 
factory results of the year’s underwriting. 
The problem now is to evolve some 
method of fighting the moral hazard and 
writing the business upon a basis which 
will not prove too much of a temptation 
to unscrupulous owners, who might wish 
to sell their cars to the insurance com- 
panies for more than they could get for 
ithem otherwise. The answer to this 
problem may mean the difference between 
a loss and a profit on the business. 

T-is not very often that so crude an ef- 

fort is made to victimize an insurance 
company as the recent alleged fake hold- 
up of a dinner party, as a result of which 
an insurance company promptly began in- 
vestigating the circumstances. The hold- 
up man has confessed his share in the 
proceedings, and stated that he did not 
even cover his face, and that, instead of 
using a pistol, he presented a pipe case 
at the principal victim; also that after- 
ward it took him some time to get the 
engine of his automobile started, which 
apparently did not worry him particularly. 
The story goes that the alleged victim was 
a believer in preparedness, and that one 
of the guests at the dinner was a stenog- 
rapher who was all prepared, with note 
book and typewriter, to take down and 
promptly transcribe the statements of the 
witnesses. It looks, however, as though 
the hold-up man, who claims to have been 
paid for his services, would be the only 
one to profit by the scheme; and if he 
has to spend some time in jail, perhaps 
he will not feel repaid. In these days. 
however, such efforts to mulct insurance 
companies really require to be better 
elaborated, and worked out with more 
finesse and attention to corroborative de- 
tail. There are so many detective stories 
available that even the chief of police of 
a backwoods town may be expected to 
nab an alleged hold-up man who does 
not pay some attention to requirements 
of the profession. 


Chicago National Absorbs Gary National 

The Gary National Life of Gary, Ind., which 
had $4,250,000 of business in force, has been 
merged with the Chicago National Life of 
Chicago. 
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(Mass.) Polytechnic Institute. 


The ONE HUNDRED DOLLARS 


offered by the John Hancock Mutual Life Insurance Company of Bos- 
ton for the best answer to Mr. Edison’s question, ‘‘Who Was John Han- 
cock?” has been awarded to Leon V. Quigley, a student at the Worcester 
This answer, giving a correct, concise 
and comprehensive statement of the position occupied by John Hancock 
in American History, is printed below in full. 














‘““Who Was John Hancock? ’’ 


OHN HANCOCK was an American 
statesman and patriot. Hissignature 
is found on the oldest and most im- 
portant documents of Massachusetts, 
and of the United States. He was the 
first signer of the Declaration of Independ- 
ence and was the first Governor of Massa- 
chusetts. 


John Hancock was born at Quincy, 
Massachusetts, in 1737. He graduated 
from Harvard College, and entering upon 
his uncle’s business became a successful 
merchant in Boston. He gained much in 
social power and in wealth, being mean- 
while justly popular for his integrity and 
ability. 

He was in 1765-1770 a selectman of 
Boston and a member of the general court. 
With Samuel Adams, he led the Massa- 
chusetts Whigs, and only escaped capture 
at Lexington and Concord by virtue of 
the valiant fight by the Minute Men on 
the “‘Nineteenth of April in 75.” 


John Hancock was subsequently known 
in various positions: as President of the 


Continental Congress, as Major-General 
of the Massachusetts military forces, as 
President of the Constitutional Conven- 
tion. He died at Quincy, Massachusetts, 
October 8, 1793. 


The historical position of John Hancock 
is unique in State and Nation. He wielded 
great political influence but was always 
liberal and public-spirited. His name is 
most prominent as a Whig leader during 
the American Revolution in such events as 
the Boston Massacre, the Boston Tea Party 
and the battles of Lexington and Concord. 


John Hancock signed his name first to 
the Declaration of Independence. He 
thus risked his own “‘life, liberty, and pur- 
suit of happiness’ that these privileges 
might be obtained for others to enjoy. 
To this end he “pledged his life, his for- 
tune, and his sacred honor.” 


That he was popular and efficient may 
be judged from the fact that he was for 
ten years Governor of Massachusetts, 
being elected annually to this office by 
popular vote. 

















John Hancock insured the life of the Nation— 
We will insure your life with the same integrity 
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FLAYS T. M. HENRY 





Mississippi Governor Gets After His 
Commissioner 





WRITES STINGING LETTER 





Insurance Supervisor in Reply Stoutly 
Maintains His Position 

Jackson, Miss., March 1.—That Gov. Lee 
\, Russell of Mississippi is fully determined, 
if possible, to eject Hon. T. M. Henry, Insur- 
ance Commissioner of that State, from office, 
is evidenced by the communication Gov. Russell 
dressed to him, following the payment of some 
s<900 to Stokes V. Robertson, revenue agent. 
The following communication addressed to the 
Insurance Commissioner by the Governor : 

By virtue of authority vested in me as governor, 
ander section 120 of the constitution of Mississippi, 
which said section reads as follows: 

The Governor may require information in writing 
from the officers of the executive departments of the 
State on any subject relating to the duties of the re- 
pective officers, I am asking that you give me the 
following explanation relating to your office, to-wit: 

First, I desire to have a copy of your reply to 
Hon, Stokes V. Robertson, revenue agent, in which 
he demands of you payment of certain sums col- 

companies, and not 
naid into the State treasury according to law. One 
of these requests was the amount of $24,635.72, another 
was for $15,208.57 and a third was for the sum of 


leted by you from insurance 


$9.028,36, the above sums totalling $48,871.65. 

In today’s Commercial Appeal, I notice that you 
have acknowledged a shortage in the accounts not 
paid into the State treasury as the law directs for 
the sum of $15,779.41. This total certain 
items only of the list submitted to you by the said 
revenue agent. J am advised that he contends that 
you are still due the State the remainder of his de- 
mands, Anyway, I desire an explanation of you of 
each item to be due the State and submitted to you 


covers 


by the revenue agent. 

Second, in order that I may get at the exact facts 
and manner and method of conducting the affairs of 
your office, please submit to me the following data: 
1) All deposit slips used by your office in depositing 
and all banks for the period covered 
(2) All checks per- 
taining to said matter during the same period. (3) 
The monthly each and all banks 
réative to any funds deposited by your department 
of this insurance money covering the period of the 


funds with any 
by the audit of the revenue agent. 


statements from 


audit by the revenue agent. 

Third. On January 31, 1922, you answered 
nquiry about your deputy, John A. MeNair, in which 
you stated that you had twice appointed him, once in 
your previous term, and once in 1920, but that his 
appointment had not been approved by the governor 
ateither time, nor had the governor, nor the Secretary 
of State, and that bond was not filed with the Secre- 
tary of State, all these things being required by law, 
& set forth in Section 2852, Code 1906: ‘The com- 
missioner shall have authority to appoint with the 
consent of the Governor a deputy who shal@ have the 
power to perform all the duties of the commissioner 
M case of his absence or inability to act from any 
‘atise; said deputy shall be commissioned by the gov- 
‘mor, and before entering upon his duties shall take 
Me same oath of office, as required of the commis- 
“oner, and said bond and oath of office shall be filed 
with the Secretary of State.’ 

Please explain to me why for the past six years 


my 





You have failed and neglected to comply with this sec- 
"t, which requires of you to submit such appoint- 
sail to the governor for his approval of same and 
= him commissioned by the governor, give bond. 
“abi oath of office, and file his bond with the 

ary of State, as the 


law directs. 


Commissioner Henry sent the following reply: 
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MERCHANTS AND BANKERS READY 


License Approved Company to Start 
Writing at Once 

Jackson, Miss., March 1.—The Mississippi 
insurance department approved the application 
for license of the Merchants and Bankers Fire 
lusurance Company this afternoon and the com- 
pany will begin under-writing at once. It has 
a paid-up capital and surplus of $200,000 with 
two million capital and surplus authorized. The 
sale of the stock will continue under the direc- 
tion of G. B. Reynolds, who has a contract with 
the company to sell all of its stock. 

It is understood the company has already ap- 
pointed a large number of local agents in all 
Mississippi, to which State it will 
largely confine its operations for the present. 
Organization was begun January 1, and all of 
the stock, except the holdings of King and 
Alley, of New York, is owned by residents. 

John E. King, of New York, first vice-presi- 
dent of the company, has just returned to Jack- 
son from a visit to the East, where it is under- 
stood he arranged to take care of the company’s 
excess lines. 


parts of 


To Probe Charges Against Fire Companies 

Jackson, Miss., March 1.—By a vote of 
64 to 54, on last Iriday afternoon, the House 
of Representatives of the Mississippi Legisla- 
ture adopted the resolution of Representative 
Anderson to investigate the charges against the 
defendant fire insurance companies in the Mis- 
sissippi anti-compact suit, preferred by Governor 
Russell in his special message. 

Just prior to until Monday 
morning, Mr. Gore introduced a resolution re- 
questing Governor Russell to withdraw his mes- 
sage, so that the record of the legislature might 
he expunged, and the investigation made un- 
The motion was tabled, and will 
come up some time next week. 


adjournment 


necesSary. 


22nd inst., in 


information in 


Referring to vours of the which 
you call for the 
affairs of this department, as you probably know, your 
request the 
transaction in this office during the past three years, 
including bank checks and 
deposits, premiums, privilege licenses, certificates, filing 
However, I have already commenced work 
of getting together this shall fur- 
nish same to you from time to time, and as rapidly 


certain regard to 


involves handling of practically every 


disbursements, receipts, 
fees, ete. 
information, and 
as possible. 

As you know this is the busiest period of the year 
in this department, and with the limited office force 
and volume of unable to give 
all the time to the furnishing of this data. In fact, 
I have found it necessary during the audit to employ 
the services of four experts, some of whom are still 


current work, I am 


at work. 

As per your request, I enclose you a copy of my 
reply to Hon. Stokes V. Robertson, revenue agent, 
together with a certificate from Lewis E. Crook, certi- 


fied public accountant, as to the correctness of the 


items mentioned therein. 


KANSAS INSURANCE CANDIDATES 


Three Democrats and Four Republicans 
Seek Office 

ToreKA, Kan., March 1.—There are 
seven candidates for the nominations for Super- 
intendent of Insurance in Kansas. The Demo- 
cratic State convention last week picked three 
men to represent that party in the primary in 
August and there are already four candidates 
for the Republican nomination. From the fol- 
lowing list of seven the next Kansas Superin- 
tendent of Insurance will be elected: 

Democrats—Ben F. Hildrebrand, Hiawatha; 
W. L. Rigney, Paola; R. C. Ellis, Topeka. 

Republicans—Walter Herrick, Wellington; 
Charles Hobbs, Topeka; W. R. Baker, Topeka; 
Fmmett George, Council Grove. 

Ail of the seven candidates except one has 
been a practical insurance man. 


now 


Great Advances Made by Globe and Rutgers 


During the past year the Globe and Rutgers 
Tire Insurance Company of New York has 
made great progress, having made an under- 
writing profit of over $650,000, while its gains 
from investments were nearly $1,550,000, so that 
after paying $420,000 for dividends and increas- 
ing its contingent reserve by $200,000 it shows 
a gain in net surplus of $1,578,377. Its assets 
increased nearly $4,000,000, while its premium 
reserve advanced nearly $1,300,000. The assets 
of the Globe and Rutgers now amount to $46,- 
652,574, and its surplus to policyholders is $13,- 
630,689, including $700,000 capital. Its premium 
reserve is $17,887,912, and aside from reserve 
for losses, commissions, etc., it carries a reserve 
for taxes and depreciation of $3,460,000. The 
company’s premium income last year exceeded 
$24,000,000. The growth of the Globe and 
Rutgers Fire during recent years has been one 
of the marvels of the insurance business, and 
its great progress last year reflects further 
credit upon the company’s executive officers. 

The official staff of the Globe and Rutgers is 
President, E. C. Jameson; vice- 
presidents, Lyman Candee and W. H. Paulison; 
vice-president and secretary, J. H. Mulvehill; 
secretaries, W. L. Lindsay and J. D. Lester; 
assistant secretaries, A. H. Witthohn and G. C. 
Owens; local secretary, M. J. Volkmann. 


as follows: 


Louisville Again 


The National Board of Fire Underwriters 
during the past week has shown no inclination 
to change its views on bank and trust insurance 
company agencies and its recent stand in the 
Louisville agency qualification law fight. It is 
the view of the board that bank agencies should 
net be prohibited by law, but that they should 
be kept out by common agreement. A law is a 
poor remedy for such a situation in the opinion 
of members of the board. 
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NEW YORK SURVEYS 


A Peculiar Apartment House Fire.— 
Within a week a fire with considerable damage 
to the building but trifling to the contents was 
reported in connection with an apartment house. 
It was found, when one secured the details, that 
the fre started in the rear of the first floor, 
passed directly up the stairways, broke the sky- 
fight and, while in its passage it damaged the 
pbuilding considerably, it did not get into the 
apartments. It is an unusual case. 

Thirty-eight Autos Burn.—\Vhat are we 
going to do about the automobiles? We refer 
now to the garage condition, which is not only a 
menace to the property which it houses, but to 
the neighborhood, and to the fire loss as well. 
Certainly, the time has come when we must 
insist on the best of protection for the garages ; 
they are a sufficient nuisance, anyway, without 
our permitting them to be dangerous. 


The Lectures This Week.—In order to 
stimulate the interest in the lectures, the Insur- 
ance Society is publishing a brief leaflet for each 
class. In addition to the leaflet, each student is 
presented with a copy of Walter Carter’s recent 
address on insurance education. It includes an 
announcement of the speaker of the day, refer- 
ence readings, an announcement that the ex- 
aminations commence in May, and the informa- 
tion that a student, although not a member of 
the society, may take books if he is in the course. 
The attendance is keeping up very well and the 
outlook is good for a large enrollment of 
students for the examinations. 

One Mill—The merchant who is storing 
goods to-day is figuring very closely on the cost. 
Semething like a year ago the most careful 
houses called up and inquired as to the rate of 
insurance on storage warehouses before they put 
Since that time the practice has 
In a very recent case the difference 
between two warehouses showed one mill in the 
rate of insurance; the one mill less determined 
the warehouse in which the goods should be 
stored. It is evident that the American business 
man is getting back to real business again and 


the goods in. 
spread. 


is not standing on the street corners throwing 
his money away. 

The Banks and Insurance Agencies.— 
There is no doubt that this question bids fair 
to assume an acute form not merely owing to 
the Louisville situation, but the situation in 
other parts of this goodly earth. As a matter 
of fact, such agencies are found in other cities; 
the Louisville situation perhaps presented an 


acute phase of the problem and, like all such 
things, brought the matter to the fore. One 
thought can be projected at this time which ap- 
pears to be lost sight of in a great deal of the 
discussion, and that is that the method of selling 
goods changes from time to time. This is true 
of insurance policies as it is of other things 
which are sold, and it may be that in the evolu- 
tion of things the selling agents who are causing 
so much disturbance may come to be more and 
more the selling agents. Who can tell! Even 
agencies themselves in their method and man- 
ner of work have changed a great deal. Fur- 
thermore, it should be borne in mind that insur- 
ance is not sold, outside of the large centers at 
least, by those devoted wholly to that business, 
but a large part is sold by agencies which, at the 
best, can only rate as part time, as their other 
interests—real estate, for instance—are of much 
larger moment. 





CHICAGO AND THE WEST 

Celebrates Golden Jubilee.—The firm of 
Fred S. James & Company commenced business 
in 1872, and is therefore celebrating its golden 
jubilee this year. This agency started with three 
small companies, two of which were wiped out 
by the Boston fire in 1872. From this small be- 
ginning, the present agency gradually developed, 
until to-day it is recognized as one of the lead- 
ing agencies of America. Fred S. James has 
served as Western general agent for a number 
of leading companies during his insurance 
career. 

Rain Association Organized.—The com- 
panies writing rain insurance have organized an 
association and elected the following officers: 
President, Carroll L. DeWitt, representing the 
Eagle Star and British Dominion; vice-presi- 
dent, G. A. Russell, representing the Hartford 
Fire; secretary, S. J. McFadden, representing 
the Home Insurance Company of New York. 
The association hopes to compile the experience 
of all companies writing rain insurance and 
seeks to secure standardization of rates and 
methods. ( 

H. J. Woessner Makes New Connection. 
—H. J. Woessner has been appointed secretary 
and underwriter of the American General Insur- 
Mr. Woessner has 
had considerable experience in insurance busi- 
He started as a local agent at Meaominee, 


ance Company of Chicago. 


ress. 
Mich., and in 1901 went in the field as special 
agent for the American Central, traveling In- 
diana, Michigan and northern Illinois. In 1908 
he became manager of the Central department of 


the California Fire, remaining in that capacity 
until the company was taken over by the Com- 
mercial Union. 

New Members of Western Union.—The 
following are now members of the Western 
Union: D. E. Monroe, vice-president of the 
American Central and The American Fire and 
Marine Underwriters Agency; H. T. Cartlidge, 
associate manager at Chicago of the Liverpool 
and London and Globe; J. G. Pepper, manager 
of the Southern department of the Liverpool 
and London and Globe. 


Insurance Club to Give Elaborate Enter- 
tainment.—The Insurance Club of Chicago is 
making arrangements to put on a show under 
the title of “Insurance Follies.” All talent will 
be taken from the club. The plan was originated 
by Bart Walker, chairman of the club’s enter- 
tainment committee. 


NEW JERSEY NOTES 

Developing New Jersey.—The northern 
counties of New Jersey (Bergen, Passaic, Mor- 
ris and Union), if reports of contemplated in- 
creased passenger and vehicular facilities are 
true and carried out, are destined to experience 
a wonderful development. Involved in this 
progressive work, both interstate and corporate, 
are the Hudson river bridge, tunnel, action of 
the Post authorities, and the bridge across the 
Hudson river at Great Bear mountain. In addi- 
tion, the Erie railroad is contemplating the erec- 
tion of a new passenger station (abandoning the 
present Pavonia avenue terminal to freight 
uses exclusively). If this plan goes through, it 
is claimed that Jersey City will become the 
gateway to the United States. From all parts 
of the country freight will be poured into the 
Jersey City terminal, where bulk can be broken 
and distribution made. Big warehouses will be 
used for storage of goods there. Special agents 
have kept themselves fully advised as to the 
possibilities of the future of these northern 
counties and have lost no opportunity to secure 
agency connections for their companies. Such 
localities as Bogota, Leonia, Hackensack, May- 
wood, Rochelle Park, Fort Lee, Morsemere, 
Palisades Park, etc., stand directly in line to 
receive full measure of benefit from such im- 
proved transit and vehicular service. At Edge- 
water a new passenger terminal is to be built 
soon. 

Consider Insurance Engineer.—Ridgefield 
Park board of education has decided to investi- 
gate the matter of employing an insurance engi- 
neer to supervise policies of local agents. 
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REFUSES BOND 


Superintendent Travis Orders Pay- 
ment of Excess Fees 


TO UPHOLD LETTER OF LAW 


Offer by Local Attorney Was Promptiy 
Turned Down 


TorekA, KAN., March 1.—Frank L. Travis, 
Superintendent of Insurance, has refused to 
accept the offer of the 126 fire insurance com- 
panies to put up a bond to guarantee the refund- 
ing of premiums collected if the suit to set 
aside the rate order of the department is de- 
termined adversely to them. The companies 
must pay the excess fees to the department, to 
be held pending the final adjudication of the 
suit. 

John Hunt, local attorney for the insurance 
companies, appeared before the superintendent 
last week and suggested that the companies 
would give a bond of one-half to a million dol- 
lars or even a larger sum to guarantee the re- 
funding of the excess premiums instead of 
sending the money to the superintendent to be 
held until the suit is decided. 


National Liberty’s Surplus Nearly Three 
Times Capital 

A remarkable feature of the annual statement 
of the National Liberty Insurance Company of 
America, of New York, is the large proportion 
of surplus to capital, assets and liabilities which 
it shows the company to possess. 

Iii preparing its annual statement, the com- 
paiy uses actual market prices when valuing its 
securities as of December 31, 1921. If it had 
used the Insurance Department's official valua- 
tions its assets and surplus would be increased 
by $234,931. 

On December 31, last, the net surplus, $2,- 
783,734, was nearly three times the amount of 
the capital stock ($1,000,000), making the book 
value of the latter $378.57 per $100 of par 
value. Comparing the surplus to policyholders 
($3,785,734) with the total assets, it is observed 
that such surplus constitutes nearly one-third of 
the entire resources of the company ($11,923,- 
147), which is undoubtedly an important ele- 
ment of strength. The total liabilities, includ- 
img a premium reserve of $6,553,105, are $8,137,- 


T? 


413, or only about twice the amount of the 
pelicyholders’ surplus. 

lt is apparent, therefore, that the National 
Liberty is in a very strong position for the pro- 
tection of both its policyholders and its stock- 
holders. While the company has a fair amount 
($1,331,100) invested in mortgages on real es- 
late, it carries a large cash balance ($1,161,950 
on December 31, last), and has nearly $8,000,000 
invested in bonds and stocks, of which $3,180,885 
are in Liberty Loan bonds, so that it is well 
Citipped to meet any emergency which may 
arise, 

n 1921 the National Liberty wrote net pre- 
mittms in excess of $6,100,000. The company 
_ been in active business since 1859, and in 
tte long period of its existence has received pre- 










miums aggregating $107,545,866, its loss pay- 
ments having been $52,873,457, and its dividends 
having amounted to $7,241,000. The company 
has a deposit of $530,000 with the New York 
Insurance Department. It is well represented 
by a competent agency force in all parts of this 
country, and also does business in Canada and 
Hawaii. 

The officers of this strong institution are: 
Chairman of the board, M. J. Averbeck; presi- 
dent, Charles H. Coates; vice-president and 
secretary, L. Plingstag; secretary, William H. 
rank ; 
ton, I°. HW. Shifner and Charles H. Uhlig; gen- 


assistant secretaries, George Harring- 


cral counsel, Benjamin B. Avery. 
Progress of the City of Sunbury, Pa. 
During the year 1921, the City Insurance 
Company of Pennsylvania, of Sunbury, not only 
increased its unearned premium reserve by over 


$64,000, but was able to also add over $6000 to 





its net surplus. With its securities valued upon 
the insurance commissioners’ valuations, the 
company, on December 31 last, had $1,343,808 
of assets, with a surplus to policyholders of 
$785,985 (including $600,000 capital), after set- 
ting aside an unearned premium reserve of $390,- 
735 and making due provision for losses and 
other liabilities. The company’s statement shows 
that it holds United States Government bonds 
worth $188,153, and other bonds and stocks 
valued at $476,603; has $475,371 loaned on real 
estate mortgages, and had a cash balance of 
$92,457, as well as other assets. The City In- 
surance Company was organized in 1870, and so 
has a business record of over a half century. 
Its statement indicates a high degree of financial 
strength, inasmuch as its surplus to policy- 
holders constitutes over 58 per cent of it's assets. 
The president of this progressive company is 
J. Harris Lenker, and A. F. O’Daniel is its 
secretary and underwriting manager. 
























































Left: The“Hounds,” as the band of 
criminals who overran San Fran- 
cisco were called. Center: Room where the 
Vigilance Committee conduéted its trials. 


“Whittaker was then on board the steamer 
Ohio, lying at Long Wharf. Wadsworth hurried 
down and arriving at the steamer found the 
captain at breakfast. 

“* Captain,’ said Wadsworth, ‘ you have Whit- 
taker on board.’ 

“What's that to you?’ grow led the captain 
in an affable basso profundo. 

“* We want him, said Wadsworth, significantly. 

“*Have you authority to take him?’ grinned 
the captain. 

*° Ves,’ 

“*Go down in the hold and get him.’” 


— Hubert Howe Bancroft: “Popular Tribunals” 


Actors in the Great Drama of the West 

















Center (circle): Seal of the Vigilance 
Committee. Right: Execution of Whit- 
taker and McKenzie, two murderers brought to 
justice by the Vigilantes. (All from old engravings.) 





“At midnight the bell of the California En- 





gine House was tolled as sentence of death, 





by hanging, was pronounced upon the wretched 






man +++ A little before one o'clock Samuel 






Brannan came out of the Committee room 





and ascending a mound of sand, east of the 






Rassette House, addressed the people. 






"He had been deputed, he said, by the Com- 







mittee to inform them that the prisoner's case 






had been thoroughly tried, that he had been 


proved guilty, and was condemned to be hanged; 






and that the sentence would be executed 





within one hour.” 





—Soule: “Annals of San Francisco” 











And soon through the whole history of the two great Vigilance 
movements of 1851 and 1856 appear the names of J. C. L. 


Wadsworth, Samuel Brannan (organizer and first president of 


the Committee), Cyrus Palmer, Calib Hyatt, Arthur Ebbets, 
David Scannell, A. B. Stout, Charles Bond, William Fell and 















Fire « Marine 

















G. A.Worn—all among the original Officers and Direétors of 
the Fireman's Fund Insurance Company. 


Some conception of the character of these men who composed “the greatest 
popular tribunal the world has ever witnessed” may be obtained from the fol- 
lowing comment by Hubert Howe Bancroft, the great Pacific Coast historian: 
“I search in vain for one serious error of judgment, or fora single failure in the 
attempted execution of their purpose - 
actuate either good or evil results. Always I strive to deliver myself from this 
propensity. And yet it seems to me that the candid observer of heroic actions 
which illumine the highways of history fails to discover higher or purer con- 
siderations than those which governed these men.” — Bancroft Works: Vol. 37, Page 138. 


DB and Automobile 










- «It is easy to magnify motives which 
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FIREMAN’S FUND INSURANCE COMPANY 
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THE SPECTATOR 























GLOBE & RUTGERS 


FIRE INSURANCE COMPANY 
111 William Street, New York 





January 1, 1922 





ASSETS 

a SN Se eee eer yee $307,300.00 
Oe eT ET eee ee ere 6,559,500.00 
Government, City Railroad and other Bonds and Stocks. 29,585,360.20 
ee See EE AE Cee oo ose ho os oe ee wen ese n ds 2,044,131.33 
Premiums in Course of Collection..................... 7,752,610.87 
RES LR Oe De DO EE or TET 301,423.57 
Due on Account of Reinsurance Loss Account.......... 52,247.40 

$46,652,573.38 

LIABILITIES 

oi Sine bet Ome eet hd Lannea exdeeneeneeoe ens $700,000.00 
ict nee eWe natin’ bandied teens oe hamish yards 12,939,689.34 
Reinsurance Reserve......... 0.0... ccc cece cece eens 17,887,912.10 
Losses in Course of Adjustment...................0.. 6,447,596.00 
Commissions and Other Items........................ 5,217,375.94 
Reserves for Taxes and Depreciation.................. 3,460,000.00 





$46,652,573.38 
SURPLUS TO POLICYHOLDERS, $13,639,689.34 





E. C. JAMESON, President 


. LYMAN CANDEE, W. H. PAULISON, 
Vice President Vice President 
J. H. MULVEHILL, W. L. LINDSAY 
Vice Pres. and Sec. Secretary 
J. D. LESTER, A. H. WITTHOHN 
Secretary Asst. Secretary 
M. J. VOLKMANN G. C. OWENS 


Local Secretary Asst. Secretary 
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Fire Insurance 
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H. E. SCH 
Ww 


GEO. M. SEI 


WELL, President 
JOHN C: B TZ, Vice-President 
M. SCHROEDER, Vice-President 
F. E. NORWINE, Treasurer 
TZ, Asst. Secretar 
CHAS. W. DAVIS, Asst. Gen. Mer. 
CLEM DECK, Asst. Treasurer 
R. A. TIMM, Auditor 


The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 


Statement June 30, 1921 


ASSETS 

Mortgage Loans......... $64,000.00 
ee 
Stocks 59,595.00 
CET) eee eC CCC mae 13,944.40 
Agents Balances......... 168,024.49 
Interest Accrued......... 18,342.11 

Market Value Bonds over 

Book Value (Insurance 

Commissioner’s Valua- 
rere re 11,779.60 
$1,017,307.51 

LIABILITIES 
Unearned Prem. Reserve... $424,038.82 
Reserve for Taxes, etc.... 2,279.17 
Unadjusted Losses....... 103,628.86 
Accounts Payable........ 57,646.71 

Capital Stock. $200,000.00 
Net Surplus.. 229,713.59 
Surplus to Policyholders... _ 429,713.95 
$1,017,307.51 
Results Since January I, 1921 

Increase in Assets........ $80,914.54 
Increase in Reserve....... 94,963.2. 
Decrease in Surplus...... 15,071.05 














CO. 





Surplus to Policy 
Holders....... 





ae 


“Superior Service Satisfies’ 


SUPERIOR 
FIRE INSURANCE 


PITTSBURGH 


5 


Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital...... .... $ 600,000 


1,185,341 
Assets........... 3,067,549 








BLUE GOOSE SMOKER WELL 
ATTENDED 
Thomas H. Anderson Welcomed Into the 


Pond 


There was a good deal of fighting going on 
at the smoker of the New York Pond of the 
Blue Goose held in Newark last week. For- 
tunately, however, it was confined to the ring 
and conducted under the rules of the late Mar- 


quis of Queensberry. 


That is, all except the 


battle royal, which was the liveliest part of 


the evening’s entertainment. 


Fred J. Breen, wielder of the Goose Quill, 
and his assistants were congratulated from all 
sides for the excellence of the entertainment 
furnished at so small an admission price (it was 
only one dollar). There were four boxing bouts 
and a battle royal, as well as a first-class negro 
orchestra, which furnished music and specialty 


features. 


Thomas H. Anderson was welcomed into the 
New York pond from that of San Francisco and 
gave a short speech, in which he showed him- 


self to be a true gander of the order. 


Extracts from Statements of Fire and 
Marine Insurance Companies 


(Supplemental to list published in Tur Spectator 


recently.) 


Surplus 
Name and Location to Policy- 
of Company Dec. 31 Assets holders 
fina, Hartiord ..6..-. 1921 $38,894,699 $14,067,090 
1920 40,872,542 15,214,910 
American Druggists, Cin- 1921 911,758 715,466 
CHUL:  ovctaccdenewo as 1920 796,757 627,637 
Atlas Assurance, London. 1921 5,440,809 1,434,752 
1920 5,396,711 1,586,492 
Automobile, Hartford... 1921 11,970,502 3,849,949 
1920 11,896,417 8,724,512 
Baltimore Mutual, Balti- 1921 157,499 82,378 
WE. 6tecingvesecncnee 1920 167.734 82,726 
Bankers Fire, Durham, 1921 180,829 163,587 
Na Ore seekcorethendes 1920 141,031 35,681 
Bankers and Shippers, 1921 3,554,615 1,461,240 
NEW: YOR. cc ccccscws 1920 4,138,612 1,974,154 
British General, London. 1921 839,326 438,114 
1920 726,089 493,224 
Caledonian, Edinburgh... 1921 3,676,474 1,164,636 
1920 3,507,178 921,822 
Capital Fire, Concord... 1921 1,301,982 632,598 
1920 1,280,039 649,518 
Carolina, Wilmington, N. 1921 183,004 130,971 
Dias ciate a wiee a deatecaie: aesare 1920 162,501 120,544 
Cent’! West Fire, Bloom- 
WD See cen cccunee we 1921 330,137 291,049 
City of New York, New 1921 3,477,512 1,627,145 
WORE cvacatcunkoviasas 1920 2,938,138 1,716,004 
Columbia, Dayton, O... 1921 1,036,299 885,807 
1920 1,015,992 714,989 
Continental, New York.. 1921 438,389,862 22,139,299 
1920 40,857,878 19,047,272 
County, Philadelphia.... 1921 1,604,989 1,129,843 
1920 1,087,025 628,242 
Des Moines Reins., Des 1921 630,182 327,247 
NOI, ica ol tare! oxy 0 es 1920 606,900 385,309 
Detroit National, Detroit. 1921 519,213 416,379 
1920 493,497 414,813 
Dubuque F. and M., Du- 1921 8,254,863 1,122,054 
BQGQNO: « cncawnnsosasiod 1920 3,080,755 981,786 
Eureka, Philadelphia... 1921 764,578 500,891 
Federated Fire Reins., 1921 931,789 805,288 
Mason CRY ocx cccoes 1920 866,958 735,708 
Fidelity Fire, Sumter... 1921 570,585 301,069 
1920 646,676 291,311 
Fidelity Phenix, N. Y.. 1921 29,189,830 11,096,501 
1920 27,863,468 8,186,208 
Fire Association, Phila.. 1921 16,485,049 5,133,771 
1920 16,189,923 4,871,596 
Firemens, Newark .... 1921 10,517,442 4,090,571 
1920 9,733,169 3,336,742 
Fitchburg Mutual, Fitch- 1921 605,224 192,292 
WHE cvicnccatenee snes 1920 532,670 152,819 
Franklin Fire, Phila.... 1921 6,941,741 2,546,834 
1920 6,347,275 2,079,327 
George Washington Fire, 1921 538,981 277,978 
GSeeMsNOLG iccccw ences 1920 566,321 308,035 
Girard F. and M., Phila. 1921 4,360,509 1,851,855 
1920 4,006,570 1,449,841 
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Greensboro, Greensboro, 1921 
a Ce wee noae cocccce 1920 
Harmonia, Buffalo .... 1921 


1920 


Hardware Dealers, Ste- 1921 
vens Point, Wis...... 1920 


Industrial, Akron, O... 1921 


1920 

Lumbermens Mutual, 1921 
Marsheld cccevccccces 1920 
Lumber Mutual, Boston. 1921 
1920 

Massachusetts F. and M., 1921 
MOMONE: Kerncncdenncaee 1920 
Mechanics, Philadelphia. 1921 
1920 

Merchants Fire, Denver. 1921 
1920 

National Am., Omaha... 1921 
1920 

National Reserve, Du- 1921 
DUS Tas ec wecindwes 1920 
New Hampshire Fire, 1921 
Manchestef sc cccccess 1920 
North British and Mer- 1921 
cantile, London ...... 1920 
Palmetto, Sumter ...... 1921 
1920 

Paternelle, Paris ....... 1921 
1920 

Phenix Assur., London. 1921 
1920 

Pilot Fire, Greensboro, 1921 
IN Ee cewcdedauarees 1920 
Republic Insurance Co. 1921 
of Texas, Dallas..... 1920 
Royal, Liverpool ....... 1921 
1920 

Seaboard, Atlantic City. 1921 
1920 

Skandia, Stockholm .... 1921 
1920 

Standard, Hartford ..... 1921 
1920 

State, Liverpool ....... 1921 
1920 

Stonewall, Mobile, Ala.. 1921 
1920 

Virginia F. and M., 1921 
i ae 1920 
Worcester Manufacturers, 1921 
NEDSS. vie.c'e aoe ne ecereeceie 1920 


$393,121 
394,60 
507,700 
480,099 
1,252,526 
1,017,555 
1,028,698 
1,094,804 
1,810,429 
1,729,751 
1,878,028 
1,690,729 
1,246,181 
1,282,991 
3,135,240 
2,976,867 
968,933 
875,693 
1,468,957 
1,352,980 
1,186,569 
1,023,932 
10,944,350 
10,277,227 
12,417,353 
12,422,291 
831,224 
1,121,611 
2,025,363 
2,025,491 
6,777,754 
6,361,681 
471,477 
470,261 
3,948,622 
3,776,691 
21,217,104 
21,107,731 
148,789 
142,450 
2,391,422 
2,465,121 
1,638,732 
1,600,179 
1,245,378 
1,137,534 
297,594 
302,349 
2,895,279 
2,929,446 
2,069,463 
2,095,618 


$222,791 
224,405 
498,668 
471,042 
433,303 
431,049 
389,458 
407,820 
739,468 
621,126 
1,386,719 
1,222,280 
920,951 
914,813 
1,389,027 
1,351,580 
439,153 
408,557 
1,275,704 
1,120,352 
553,552 
549,156 
5,039,206 
4,373,583 
4,265,097 
3,804,589 
557,004 
529,061 
450,771 
310,596 
2,532,775 
2,018,723 
234,882 
240,605 
2,015,692 
1,857,799 
5,672,517 
5,146,335 
114,072 
102,063 
765,561 
689,309 
906,810 
868,928 
772,014 
678,920 
248,804 
245,450 
1,488,688 
1,420,653 
1,089,860 
1,013,164 


Underwriting Results in 1921 


Underwriting Underwriting 


Income Profit (+) 
Company Earned or Loss (—) 
Aina, Hartford ......0.. $22,683,292 —$1,352,831 
Bankers & Shippers, N. Y.. 1,768,640 —352,966 
City of New York. ......0 1,299,483 —223,230 
Continental.” Ni Wisc ceca: 16,768,980 +51,102 
County Fire, Philadelphia. . 297,778 —2,926 
Des Moines Reins., Des 

MAQNNOE f cccodenecaae nous 284,231 —91,053 
Dubuque F. and M., Du- 

DGG NS So ek st Waneae xa 1,479,323 —1,473 
Fidelity-Phenix, New York. 14,480,356 +428,714 
Fire Association, Phila.... 9,046,264 —155,931 
Franklin, Philadelphia 3,057,319 —36,246 
Home, New York.......... 42,651,253 —570,770 
Industrial, Akron, O...... 649,062 — 23,938 
Ins. Co. of State of Pa., 

Prvladelpiiia: 2 cscsc0cacka 2,659,437 —105,398 
Nat’l-Ben Franklin, Pitts- 

RGUWIE oo oe cee tenteacewas 2,901,673 —40,198 
National Liberty, N. Y..... 6,142,249 —917,437 
National Reserve, Dubuque, 

Ae AEE ae SE 422,123 —69,627 
New Hampshire, Manchester 4,642,283 +112,912 
North British & Mercantile, 

a ae 7,370,422 +119,354 
Ohio Farmers, LeRoy..... 2,990,077 —229,191 
Phoenix, Londomt ......65<- 4,304,229 +69,880 
Royal, Liverpool «<<< cccses 13,375,030 —780,292 


Commercial Union Defeats J. C. Paige & Co. 
in Basketball 

The basketball team of John C. Paige & Co. 
of Boston came to New York and played the 
team of the Commercial Union February 18. 
The contest was well played, and after a hard- 
fought game the Commercial Union was in the 
lead, score 28-11. The spirit shown at the game 


resembled a big college contest. 
organized cheering for both sides. 


There was 


A big 


gathering of the New York office of John C. 
Paige represented the interests of the Boston 


players. 
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ILLINOIS AGENTS MEET 


Hold Mid-Winter Gathering at 
Chicago 





FRED Y. COFFIN AGAIN PRESIDENT 





Weeting Goes on Record As Opposing Pools 
" CiHICAGO, Iut., March 1.—The mid-winter 
necting of the Illinois Association of Insur- 
ice Agents was held today in the auditorium 
of the Insurance Exchange. The feature of the 
gssion was the remarkably large attendance of 
ical agents from down State. Many questions 
o{ vital importance to the local agents were 
considered. The meeting went on record as op- 
posed to the grain and oil pools, thus re-affirm- 
ing the resolution adopted at the annual meeting 
iat fall. Considerable discussion was heard on 
ihe questions to be taken up by the National As- 
yciation at its mid-year meeting at Chatta- 
yoga, The association is in a flourishing con- 
tition and steps are being taken to bring the 
members up to 100 before the next annual meet- 
ig. Fred Y. Coffin, of Moore, Case, Lyman 
and Hubbard, Chicago, was re-elected president 
of the Insurance Federation of Illinois, at the 
anual meeting and dinner of the Federation 
held Monday night at the Hotel Sherman. 

(Other officers elected were as follows: Vice- 
Presidents Joseph E. Callender, Chicago; John 
(. Harding, Chicago; John C. Lanphier, Spring- 
eld; Geo. D. Webb, Chicago; Chas. H. 
Bricas, Chicago. 

Secretary-treasurer, Charles Wolson, Chicago. 
Directors, Louis A. Howes, Peoria; Robert M. 
Magill, Chicago; Harry W. Cozard, Rock Is- 
land; Allan Wolff, Chicago; George Tramel, 
Chicago; N. C. McLean, East St. Louis; R. E. 
Schramm, Chicago; Harve C. Badgerow, Chi- 
cago; D, R. McLennan, Chicago; T. W. Troxell, 
Springfield; Herman Bartholomay, Chicago; 
Wiliam E. Hodnett, Lincoln; Wade Fetzer, 
Chicago; George A. Brinkert, Quincy; O. J. 
\mold, Chicago; Chas. L. Ritter, Murphys- 
horo; Edward A. Ferguson, Chicago; W. B. 
Flinckeberg, Chicago; Charles N. Gorham, 
Rockford; Lyman M. Drake, Chicago; Louis 
|. Kempf, Chicago; George F. Douaire, Chi- 


(ago, 


Commissioner McMurray for State Super- 
vision 
IxpIANAPoLIS, TNp., March 1.—As the result 
ofa fight over the provisions of a new insur- 
aie law proposed for enactment in Mississippi, 
". M. Lane, chairman of the Mississippi State 
iistrance committee, has requested of Thomas 
‘McMurray, State Insurance Commissioner of 
indiana, information concerning the operation of 





Indiana insurance laws. In reply, Mr. McMur- 
ray indorsed the Indiana system of State super- 
Vsion rather than State control of insurance 
‘les. He said: “I am decidedly opposed to 


late rating and believe that interest of policy- 
nolders and companies can best be served by 
ie supervision of rates in form of anti- 
‘isctimination laws such as are now on the 
“atute books of Indiana, Colorado and Vir- 
“na. The Indiana statute, with one or two 
amendments, is. in my opinion, most satisfactory. 


| believe a rating bureau is essential both from 
standpoint of solvency of companies and the in- 
terest of policyholders, but its acts should be 
under supervision of the commonwealth.” 


Good Statement of Prudentia Re- and 


Coinsurance 

At the close of 1920 the Prudentia Re- and 
Coinsurance Company of Zurich, Switzerland, 
presents a fine statement of its United States 
branch. Not only is the American branch 
shown to be in strong financial condition, but 
it has made substantial increases in assets and 
surplus during the year. It now has assets 


232,898. These items have increased about $206,- 
ooo and $131,000 respectively. The unearned 
premium reserve, $1,855,472, also shows an in- 
crease of about $20,000. The Prudentia Re-and 
Coinsurance Company transacts fire reinsurance 
business in the United States through Rodney 
Davis, United States manager, who is located in 
New York. The volume of business, indicated 
by the amount of reserve mentioned, shows 
that the company is held in high esteem in this 
country. 


Evansville, Ind., Seeks Lower Rate 

INDIANAPOLIS, INp., Feb. 21.—One hundred 
agents of insurance companies having offices in 
Evansville, Ind., will visit that city March 8 
and 9 to inspect various manufacturing plants 
and business houses. After the trip of inspec- 
tion, suggestions will be made as to what 
changes in the plants and businesses should be 
made in order to obtain lower fire insurance 
rates for the city. A mass meeting will be held 
later under the auspices of the Evansville In- 
surance Association, at which the subject of 
lower insurance rates will be discussed. 

Near the latter part of March the Indiana 
Inspection Bureau will send a corps of men to 
Evansville to go over the city and rearrange for 
the rerating of property. 


H. H. Remington Heads La Salle Fire 

H. H. Remington was elected president and 
Charles J. Babst vice-president of the La Salle 
Fire Insurance Company of New Orleans at the 
annual meeting of the company last week. 

The assets of the La Salle Fire, on December 
31, last, were $739,062, its capital was $524,640, 
and its net surplus $169,362. Its net premium 
income last year was $54,473, and its losses in- 
curred $21,914. 


Appoints Jones & Whitlock 

Jones & Whitlock, 101 William street, have 
been appointed managers of the inland marine 
department of the Continental and Fidelity- 
Phenix and inland marine business of these two 
companies will be handled at their office. 

It is, of course, understood that this appoint- 
ment will in no way interfere with the above- 
named companies connection with the marine 
office of America. 

C. A. Siebold is the active head of Jones & 
Whitlock. 
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PASS EDMONDS BILL 


Model 





Marine Code Now Through 


Both Houses 





FAVORED BY BIG MAJORITY 





Ways and Means Committee Against Sales 
Tax to Pay Bonus 

The Edmonds bill, providing a model marine 
insurance code for the District of Columbia, 
was passed by the House of Representatives last 
week by a vote of 248 to 67. 

The features of this measure are the estab- 
lishment of a system of taxing net profits, as is 
done by England; the multiple insurance pro- 
visions, permitting fire, marine and fire-marine 
companies to write all kinds of insurance other 
than life, fidelity and surety; increased reinsur- 
ance facilities, and the removal of the present 
limitations on the financial. powers of companies, 
which, it is claimed, hamper their operations 
abroad. 

Republican members of the House Committee 
on Ways and Means have voted against the rais- 
ing of the money for the soldiers’ bonus by 
means of a sales tax. An effort to submit a bill . 
to the House carrying only- an insurance pro- 
vision was also defeated. It is now considered 
probable that efforts to pass a bonus bil! will 
either be postponed until the next session of 
Congress or that a bill will be passed providing 
for the bonus, but making no stipulation as to 
how the money for its payment shall be raised, 
in the hope that by the time the first payment 
falls due the Treasury will have sufficient money 
to meet it. The President, however, has previ- 
ously announced that he could not approve a 
bonus bill which failed to make provision for its 
financing, 


Liquidating Bureau Does Well 

Clarence C. Fowler of the liquidation bureau 
of the New York insurance department, who 
has been winding up the affairs of the United 
States Grand Lodge of the Independent Order 
of Sons of Benjamin, reports that members -re- 
maining in the organization will not only receive 
the full benefits originally promised but will 
enjoy a lower rate per month for their insurance 
than that which was charged before. 





L. & L. & G. Promotions 

The following promotions were announced 
by the Liverpool and London and Globe Insur- 
ance Company of Newark late last week: 
Walter C. Howe to become assistant manager 
of the Metropolitan department, New York; 
A. L. De Rosset to the position of chief under- 
writer in charge of the Eastern department; 
H. D. Smith to supervisor of New York State 
in addition to his former territory, and J. T. 
MacDonald to supervising underwriter for the 
State of New Jersey, succeeding E. J. Coleman, 





E. H. Taylor is Superintendent of Agencies 

Following the resignation of Clarence Stone 
as superintendent of agencies for the Maryland 
Assurance Corporation, of Baltimore, E. H. 
Taylor, heretofore Mr. Stone’s assistant, has 
been appointed to succeed him. 
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FIVE YEARS RECORD 
INSURANCE IN ForcE 


Northwestern National Life Insurance Co. 


Financial Statement at the Close of Business, December 31, 1921 


ASSETS LIABILITIES 
Real Estate. . SE ae ee ee nor $72,418.05 Reserve on policies...... . $10,547,575.00 
First Sista, cae. ,211,902.00 Uncompleted Claims in ‘proce ss of settlement. 71,464.34 
(Chiefly farm loans, located in the choicest farming Present value of instalments not Gileycotencen 60,866.39 
sections of the ora ee a) alue of land and Premiums and Interest paid in advance. .... . 79,431.48 
insured property, $28,876,220.) anes Anticipated taxes (payable in 1922).. poe 100,000.00 
U.S. Liberty Bonds.. Pe NSD TS ike act alee 750,052.41 Funds held for Dividends to Policy holders... . 374,112.15 
Other Bonds. . wee er ee 107,054.60 Allcother Ag bultties:, <6... cisc cvsie oo a oi ole ao 103,275.76 
Policy Loans and Premium Notes. eee.  2,094,014.91 = F a pens as— aici 
Deferred and Uncollected eset. sengfewnteite 530,278.23 ontingent Func = : 


Wnassioned Hands... 6.5.6... sss 


Interest and Rents due and accrued, etc. ..... 305,300.38 
Cash in Office and on Deposit in Banks...... 379,904.07 MotaliSHenluss. cc .c cos eos eo 
REA cise elses: SeGrks owla Sinloiew swiagacd ee MeHGS ast cnctars Sk Wa a caterer Te 


ADMITTED ASSETS 


~ 


$39,199.53 


1,114,199.53 


$12,450,924.65 
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December 31st, 1917..............-....++0++ $54,193,728 December 31st, 1917...............+s+02++  $6,186,694.37 
December Sist, 1921 .. ... o.oscecs es cscscececes 199;868:889 Decewser Bist. 1021 12,450,924.65 
NeEt SuRPLUS , We 8) Oe) Bee ce lore. Ge) eeu ore 206 ete jy te ’ .00 
December Gist; W917 o.oo ccies cw ca ss'oe cece aes $484,531.65 
Beemer SiS, VOLT oosce os: cic cic oe 0.08 se ee were 839,199.53 
DIRECTORS 
F. A. CHAMBERLAIN T. B. JANNEY A. A. CRANE 
Chairman First National Bank President sige Semple, Hill & Co. Vice-President Bankers Investment Co. 
E. W. DECKER CARPENTER J. A. LATTA 
President Northwestern National Bank President ened geen Co. Vice-President Northwestern National Bank 
C. T. JAFFRAY B. F. NELSON JOHN T. BAXTER 
President First National Bank President Hennepin Paper Co. President Northwestern Natl. Life Insurance Co. 
ON THE PRESS ‘‘Thank You, Sir 
9 9 


Business Is Good’’ 
THERE ARE SEVERAL reasons for the MEDI- 


APPLIED TO FIRE INSURANCE CAL LIFE’S rapid progress, but the main reasons 


including Lectures Before the Insurance THE COMPANY liberality toward the sub-stand- 


AND INSPECTING FOR FIRE UNDER- ITS COMPREHENSIVE and attractive Child's 
WRITING PURPOSES Endowment policy. 
BY THESE TWO REASONS, plus the company’s 
. white-heat co-operation with live agents, are sufh- 
Charles C. Dominge cient to make every MEDICAL LIFE represen- 
AND tative a company booster and an individual suc- 
cess. 
Walter O. Lincoln AND EVEN WHEN TIMES ARE. DULL these 
AUTHORS OF FIRE INSURANCE INSPECTION company characteristics follow the agent and en- 
AND UNDERWRITING able him to say: “Thank you, sir, business 1s 
good.,”’ 


THE MEDICAL LIFE INSURANCE 

To Be Published in Book Form by COMPANY OF AMERICA 
WATERLOO, IOWA 

CHICAGO NEW YORK W. A. ROHLF, President I. G. LONDERGAN, Gen’! Supt. 
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RECEIVES FAVORABLE 
HEARING 


Bill to Allow Life Companies to In- 
vest In Real Estate 


METROPOLITAN LIFE MAY INVEST 


Will Investigate to Determine if Building 

Can Be Carried Out With Safety to 

Policyholders 

Plans to aid in relieving the housing situation 
‘; New York by the Metropolitan Life Insur- 
ance Company of New York received further 
impetus at a joint meeting of the insurance 
committees of the Senate and Assembly of New 
York State last week. A hearing on the bill 
recommended by the Lockwood housing com- 
mittee to allow life insurance companies to in- 
yest up to 10 per cent of their assets in dwelling 
houses at reasonable renting rates was held. 
Several representatives of the company were on 
hand, and it was stated that if subsequent in- 
vestigation proves that the plan can be carried 
out with safety to policyholders, the Metro- 
politan would undertake to build a large number 
of homes in New York. 

The Metropolitan is not anxious to invest in 
real estate, but in view of the stringency of 
reasonably priced dwellings is willing to do what 
it can to aid the situation. 

There was little opposition to the bill at the 
hearing. Stewart Browne of the United Real 
Estate Owners Association said that the bill 
would act to the detriment of policyholders 
generally. 


Trinkle Month for Shenandoah Life 

Agents of the Shenandoah Life of Roanoke, 
Va, have been trying to outdo their previous 
records during the past month, which was des- 
ignated as “Trinkle Month” in honor of the 
company’s first vice-president, Hon. E. Lee 
Trinkle, who is also the new Governor of Vir- 
ginia, 

Gaylord Davidson, general agent-at-large for 
the Shenandoah Life, states that there is no 
truth in an item recently published in an insur- 
ance journal, which said that he had been ap- 
pointed State manager for Virginia, with head- 
quarters at Richmond, succeeding Governor 
Trinkle, who had formerly held the position of 
State manager. 


J. M. Bloodworth Heads St. Louis Life 
Underwriters 

St. Louis, Mo., March 1.—J. M. Bloodworth, 
manager of the Fidelity Mutual Life Insurance 
Company, was elected president of the Life Un- 
derwriters Association of St. Louis at a meet- 
ing of the association held recently at the 
Washington hotel, St. Louis. He succeeded 
Dick Oliver, who resigned. 





R. G. Cholmeley-Jones Dead 
Colonel R. G. Cholmeley-Jones, recently direc- 
tor of the Bureau of War Risk Insurance, died 
ast week of heart trouble, brought about, it is 
said, by work performed during the war. 
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EDWARD B. FACKLER’S VIEWS 


He Comments on His Paper Presented at 
the August, 1921, Meeting of the 


Fraternal Actuarial Association 

In August, 1921, Edward B. Fackler, of the 
widely-known New York firm of consulting 
actuaries, Fackler and Fackler, presented a dis- 
cussion of the so-called ‘Richmond Bill” at the 
meeting of the Iraternal Actuarial Association. 
His paper was the subject of considerable dis- 
cussion, and he last week sent to the Chicago 
meeting of the association some comments upon 
the “Richmond Bill” suggested by the views 
expressed concerning it and his previous paper. 
They are as follows: 

The “Richmond Bill” has lately been so re- 
vised, that some of my remarks may not be 
directly in point, but as the bill represents the 
tendency of legislation the remarks may still 
be considered pertinent to the subject. I am 
much indebted to those who have made com- 
ments on the paper. 

So long as true fraternal principles are fol- 
lowed in the development of societies and in the 
form of their protection, I quite agree that they 
should not be loaded up with a mass of re- 
strictive legislation and requirements for special 
and elaborate reports. However, there is un- 
doubtedly a strong tendency to “imitate the old 
line companies;” many of the discussions in 
the presidents’ section of the Fraternal Congress 
indicate that some of the leaders feel they are 
forced into such a course by the tendencies of 
the times. 

My paper is merely intended to point out that 
where a society is following the old line com- 
panies so closely, in its seeking of business and 
forms of certificates, it should in all fairness 
adopt many of the safeguards which experience 
has shown are necessary to protect the inter- 
ests of the insured. 

In my paper I suggested that the old line 
companies have to answer for themselves the 
question: “How much is it worth to present 
policyholders in the way of extra expense to 
obtain new policyholders?” I think we can 
safely say that the answer to this is: “Generally 
not much more on the average than the first 
year’s premium collected on the new business.” 
Of course, it is expected to collect any excess 
expenditure from later premiums on the busi- 
ness. 

It is well known that if you pay a good 
salesman enough he can sell almost anything, 
no matter how unsatisfactory it may be to the 
purchaser, and thus obtain a certain temporary 
success. This principle will apply in life insur- 
ance matters alike to deputies and to regular 
insurance agents, and it was in order to stop 
the practice of paying agents unduly large re- 
muneration on high premium forms of insur- 
ance, that the various expense limitation laws 
have been enacted and the valuation laws have 
been brought into their present form. 

Before there were such limitation laws, many 
of the less conspicuous life insurance companies 
were doing their business on a sound and eco- 
nomical basis and respecting the equities of the 
policyholders. As a result, they were able to 
give very satisfactory dividends in reduction of 
premiums. These companies, however, suffered 
along with the others when the general storm 
of protest against unfair practices developed, 
in 1905, in the Armstrong Investigation in New 
York. 
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Any society which wishes to issue certificates 
containing surrender values or providing endow- 
ment maturity, would do well to consider adopt- 
ing as its standard of assessments and reserve 
values the so-called Illinois standard method 
of Modified Preliminary Term Valuation, using 
for forms with premiums for more than twenty 
years the slight modification of Illinois standard 
as represented in the Preliminary Term Law 
now proposed for enactment in Massachusetts. 
The American experience four per cent basis 
must be used to comply with the Fraternal Law, 
but some societies may prefer to adopt the 
American experience three and one-half per 
cent basis, and thus comply to this extent with 
the laws for old line companies. Many regular 
companies have been able to get a start and 
build up a good business on this basis of pre- 
miums and reserves, so it is not too stringent. 
At the same time, if a society binds itself to 
set up these reserves, its expense fund will 
not permit extravagant management, and a 
satisfied membership will result. Societies fol- 
lowing this course are not likely to suffer from 
criticism or restrictive rulings by insurance 
commissioners. 


Large Gains of Northwestern National Life 


An inspection of the statement of the North- 
western National Life Insurance Company of 
Minneapolis, Minn., as of December 31, 1921, 
shows that the past year was a very successful 
one for this strong company. It added more 
than $2,000,000 to its assets, and after increas- 
ing its policy reserve by over $1,600,000 it shows 
a gain in surplus to policyholders of about 
$480,000. It also increased its insurance in 
force by nearly $6,000,000. The company now 
possesses assets amounting to $12,450,925, and 
after setting up its policy reserve of $10,547,575, 
and making due provision for other liabilities, 
including funds held for dividends to policy- 
holders, $374,112, and $100,000 for anticipated 
taxes, there remains the sum of $1,114,200 of 
surplus to policyholders. This amount em- 
braces a contingent fund of $275,000 and un- 
assigned funds, $839,200. The company owns 
United States liberty bonds worth $750,052, and 
has first mortgage loans on choice farm prop- 
erties amounting to $8,211,902, the mortgaged 
properties being valued at close to $29,000,000. 
The company also had a cash balance of $379,- 
904 on December 31 last, its other assets com- 
prising bonds, policy loans, uncollected pre- 
miums, interest and rents accrued, etc. Since 
December 31, 1917, the insurance in force has 
increased over $85,000,000, while the assets have 
increased over $6,000,000, and the surplus shows 
a gain of $355,000. Since organization the pay- 
ments to policyholders have aggregated $21,- 
336,836. President John T. Baxter and his asso- 
ciates merit congratulation upon the fine results 
achieved. 





M. H. Hoey Dead 


M. H. Hoey, secretary of the Globe Mutual 
Life Insurance Company of Chicago, died re- 
cently. 
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ANNUAL STATEMENT 


December 31, 1921 


AMICABLE LIFE INSURANCE CO. 


ASSETS rit Acer =: LIABILITIES 


Mortgage Loans........... $1,598,295.12 ss “ee: ‘ Policyholders Reserve. ..... $2,628,357.97 
Real Estate (Home Office eer ae 2 ‘ Unearned Interest and Rents 

BBD) foo os ote wees = 938,768.82 ee Paidin Advance......... 41,746.88 
Daberty Bonds. ....<..5.... 629,270.55 oe Ad oe Sd 2 REE ee 31,627.83 
Cash in Banks at Interest.. . 


Accrued Interest. ......... 100,382.62 


131,391.19 (a H All other Liabilities......... 3,817.00 
wan? 1 Bias Capital Stock... .$820,000.00 

Policy Loans and Premium Shi: Surplus......... 735,884.20 
Notes Within Reserve.... . 813,933.57 Me Se : schoo 
oem Total Surplus for Protection 


Net Uncollected and Deferred Sie ee on é oe 
Premiums Within Reserves 49,392.01 cae of Policyholders.......... $1,555,884.20 


Total Admitted Assets. . $4,261,435.88 iin cas, Total Liabilities...... $4,261,433.88 


AMICABLE LIFE BLDG. 


EXCERPTS FROM STATEMENT 


Insurance in Force...... oe ee ORE ee ee 


Increase in Insurance in Force....................... uo sivdelad é o640 4 3s, | Rep eee 

(Gain during 1921—14.5 per cent.) 
New Insurance Issued) During 9921. .... ......66 3% 6655 ade as sdb a ees 4,744,575.00 
(Gain over 1920—39.4 per cent.) 


Total Admitted Assets....... 4,261,433.88 


(Gain during 1921-9.3 per cent.) 
Mita UWE TEAREETEE ETICONMIO® 525: -S5.55 6k oe pose ae es ss ee 666,774.30 
(Gain over 1920—12.2 per cent.) 





Total Income 951,795.99 


"(Gain over 1920—10.6 percent.) 
Total Payments to Policyholders since Organization................... 1,368,645.93 
Ratio of Actual to Expected Mortality 50°; 

One Million Dollars deposited with the Treasurer of the State of Texas for the 
protection of policyholders which is the largest similar deposit ever made in Texas. 


WACO, TEXAS 
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DILIGENCE 


A Diligent Man Shall Stand Before 
Kings and Not Before Mean Men 








I. ENTHUSEM 





Little and Old and In Poor Health Yet 
He Was a Dynamo of Energy 

In the very earliest history of industrial in- 
surance in America the writer of this article 
was a clerk in the employ of a little company 
that added the weekly payment plan of life in- 
surance to their other plans. The reason why 
the company so decided was five feet tall, 
weighed as much as the average boy of four- 
ten, had grizzled grey hair that needed a 
barber, and smoked countless cigars that were 
the rankest of the rank. 

Mr. Industrial Enthusem apparently dropped 
from nowhere. His clothing was shiny and 
shabby, his shoes were cracked—in general, he 
looked as if his name might be “Hard Times.” 
The country was passing through a period of 
readjustment, when about one-half of all busi- 
ness men were readjusted so severely that they 
dined at free Junch counters. 

Mr. I. Enthusem had two interviews with the 
president of the company, and his arguments 
were so seductive that immediately an old desk 
was bought at a second-hand place, and I. En- 
thusem sat himself at the desk and for seven 
solid hours each day labored at that desk as the 
convicts of a former age labored at treadmills. 

The young clerk was made an assistant, and 
for many months he never heard his boss talk 
of anything whatever but industrial insurance. 
And within three days after the boss took the 
desk everything began to whirl to the tune of 
industrial insurance. Daily there were a string 
of men who had been induced by advertisements 
to talk with I. Enthusem and consider taking up 
soliciting. Black cigars were smoked one after 
another, and I. Enthusem talked industrial and 
wrote industrial. After his day at the desk, 
doubtless he ate industrial and dreamed indus- 
trial. He was one hundred and twenty pounds 
of industrial. The atmosphere around the 
smoker was saturated with weekly payments; 
infantile insurance glittered in his eye; his 
tongue was only a shovel for shovelling out 
industrial. 

Countless times the writer had wondered what 
was the occupation of his boss before he turned 
his energies to’ industrial. Tt seems unlikely he 
had previously known much about that special- 
ied trade, for industrial insurance was a brand 
new thing in America. But no matter what had 
been his former activities, it was clear that 


here was a man who could direct all his powers 
into one channel. 


A HummMInG Hive 

Inside of two months the office of the little 
company hummed like an industrial beehive. 
The thing was so contagious that the three 
clerks talked of nothing but industrial ; anything 
else was of no importance whatever. 

Interviews with prospective agents took most 
of the time of I. Enthusem, but between the in- 
terviews he scribbled endless letters. Letters 
were written in long-hand then. And from that 
second-hand desk came a steady stream of let- 
ters—letters that would induce almost anybody 
to drop his present employment and take up in- 
dustrial soliciting. 

Emaciated, apparently in miserable health, 
with shaky nerves, yet that little old man was 
an active volcano of creative energy. Tireless 
as a modern automatic machine, apparently not 
knowing the passing of the hours, eating a 
sandwich, while loudly scratching a stub pen, I. 
Enthusem inspired everybody that came near 
him. 

The salaries of all in the little company were 
petty, and up to the president the employees 
were all tempted immediately to hit the strect 
and gain great wealth by soliciting industrial. 
Just overhearing I. Enthusem conjure a car- 
penter, out of a job, into an industrial agent 
brought the hunch you were yourself losing 
the opportunity of your lifetime. During that 
few months the industrial dynamo turned many 
carpenters, bricklayers and bookkeepers into in- 
dustrial agents—agents that later were to be- 
come amazingly successful. 

Then the company got scared. It took lots 
of pluck and chunks of money to create indus- 
trial insurance in those early days. And one 
afternoon the writer carried the grip of his boss 
to a New England steamer, and the next morn- 
ing the office was singularly slumbrous. The 
second-hand desk was vacant; agents strolled 
in and held low converse. It was almost as if 
I. Enthusem was dead and we were waiting for 
the funeral. 

The five-foot industrial dynamo had taken 
his one hundred and odd pounds and his black 
cigars to a company that has since grown into 
an industrial giant. Our company gave up the 
business and later was absorbed by another 
company. 


A LEsson 
Most of us have better bodies and better 
health than I. Enthusem. Most of us have 


greater advantages in every way. But if vou 
had put that dynamo in the most humble posi- 
tion he would no more have remained there than 
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a cork will remain at the bottom of a tub of 
water. Such a man needs nothing but himself 
to rise to the top. 

Now it is a law of this universe that although 
no man by taking thought can add an inch to his 
height, any man whatever can become an I. En- 
thusem. No matter what disadvantages any 
man seems to be laboring under, he can gain for 
himself such powers as seem almost marvelous. 
And the quality in men that makes for success 
is just one quality. And that quality, although 
it has been given many names, such as ability, 
power, genius, is something more simple. It is 
plain industry. 

Let any man set himself squarely at his pres- 
ent task, let any man turn all his powers to that 
task of the hour and moment, and let any man 
think of that task and nothing but that task, 
and for the time being that man is a man of 
genius. .Yes, this marvelous power, to which 
we give many names, is nothing but the power 
of plain, old industry. 

Consider the amazing industry of those whom 
the world has called men of genius. Take, for 
example, the novelist, Charles Dickens. Here 
is what he says of himself: “Whatever IT have 
tried to do in life, I have tried with all my 
heart to do well; whatever I have devoted my- 
self to, I have devoted myself to completely.” 

In early life he mastered shorthand, and be- 
came one of the most rapid and accurate stenog- 
raphers in Europe. He was twenty-five years 
of age when he left off reporting for the Lon- 
don papers and began writing his novels. He 
died at the age of fifty-eight. In thirty-three 
years he wrote in long hand—typewriters were, 
of course, unknown—and corrected the proofs 
of such a vast mass of manuscripts as would 
fill many storerooms. One of his many novels 
runs upward of four hundred thousand words. 
Genius! Plain, old-fashioned hard work. 

Young and old Mister Industrial, the door to 
success is not to be opened by any occult arts of 
magic. No rubbing of an Aladdin’s lamp will 
cause your dream palaces to erect themselves. 
There is no way to beat the game, or to juggle 
the cards. You are right up against one essen- 
tial that will bring to you failure or success. 
That one thing is yourself. 

If you wish, and your wish is an earnest wish, 
you can be an I. Enthusem. If your desire is 
earnest enough you can by simple, plain industry 
conjure the greatest of success. Within you, 
and not without, ‘are to be found those powers 
which have lifted, do lift and will always lift 
men high and from the most humble of places. 

“Seest thou a man diligent in his business? 
He shall stand before kings; he shall not stand 
before mean men.” 











METROPOLITAN CHANGES 


Standing of Districts Including the 
Pacific Coast 


NEW DISTRICT OPENED AT MADISON 


Leaders in Both Ordinary and Industrial 
Departments for Past Year 


But have been made among 
Metropolitan managers in the last month. The 
transfer of Oscar Neblung from the Groveland, 
Chicago, Ill., district left a vacancy there, and 
to fill this John T. Jackson, assistant manager 
of the Garfield, Chicago, Ill., district received 
The creation of Madi- 


few changes 


promotion February 6. 
son, Wis., into a district made an opening for a 
manager, and to this position Carl W. Kleifgen, 
assistant manager in Minneapolis, Minn., was 
promoted February 6. Orville S. for- 
merly manager in Detroit, Mich., has been re- 

Cleveland, 
William J. 


Boda, 


manager of Cuyahoga, 


13, 10 


appointed 
Ohio, February 
Becker, resigned. 

The relative standing of leading districts in 
the country at large, including the Pacific coast, 


succeed 


in average paid-for ordinary business per month, 
per man, for the year to and including the week 
of January 30 gives the following among the 
first ten: Newport, R. T., T. F. Murphy, man- 
ager; Oak Park, Iil., Gabriel Dunkleman, man- 
ager; Roxbury, Mass., Morris Soroch, manager ; 
Tower Grove, Mo., C. C. Dyer, manager; Dear- 
born, Tll., Adolph Bame, manager; Westport, 
Filey age Ge 
W. H. 


Tracy, manager; Delmar, Mo., 


\dams, manager; Woonsocket, R. [., 
3angor, Me., E. C. 
Norman Schif- 
frin, manager; Ridgewood, N. Y., David Rud- 
berg, manager. 

The ten leading districts in the country at 


Rogers, manager: 


large in average industrial increase per week, 
per man, for the year to and including the week 
of February 13 were: Magic City, Ala., A. C. 
Chesney, manager: Delmar, Mo., Norman Schif- 
frin, manager; Jefferson, Mo., Simon Neveleff, 
manager; Waltham, Mass., T. F. 
ager: Toronto Fast, Canada, O. 
manager; St. John, N. B., Canada, TT. 
man, manager; Terrace Park. Mo.. L. L 


Neelon, man- 
B. Shortly, 
i. Low- 


Baker, 


manager; Jonesboro, Ark., L. V. S. Brewer, 
manager: TTudson, N. Y., R. R. Lawrence, 
manager; Flizabeth, N. J., I’. C. Bradley, man- 


ager. 

ln: ordinary placed business for the year to 
and including the week of January 30, the fol- 
lowing were the first ten: J. W. Watson, agent. 
Manayunk, Pa.; M. J. Albert, agent unattached, 
Bengor. Me.; ifs R. 
Muncie, Ind.: Joseph Lilienfield, agent unat- 
tached, Philadelphia West, Pa.: George J. Mor- 
rison, agent, Rockaway, N. Y.: C. L. Grinnell, 
Newport, R. I.; Joseph Berta, Jr.. agent, Joliet, 
Iil.; Carl D. Lyons, agent unattached, Utica, 
N. Y.; T. M. Crean, agent unattached, Water- 
bury, Conn.: Frank Holub, agent, Dearborn, TI. 


Claxon, agent unattached, 


The First of Hartford will 


move on March 1 to its new quarters in the Hartford- 


Reinsurance Company 


Connecticut Trust building. 
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“AND ONE A HELPLESS CRIPPLE” 
3y GAYLorD DaviDsoN 


The telegram read: 

One of his victims was a widow. The $20,- 
000 she gave the swindler “to invest” for her 
represented the entire proceeds of her husband’s 
life insurance out of which she had been sup- 
perting her four children—one of whom was a 
helpless cripple. 

a recent one and still it 
“of the entire lump sum” 
The tragedy of this 


The story is 
is the old story 
in life insurance. 
case is, as in so many others, that the 
sum represented was all the widow had. 
lf her husband had insisted upon a policy 
that would have paid her instead of 
$20,000 in cash an income of even $100 
per month this widow and the four chil- 
dren—‘‘one a helpless cripple’—would 
not have been left destitute. 

This reference to a too often repeated 
disaster is not intended wholly as an in- 
dictment of the lump sum policy pay- 
ment. The pendulum may, of course, 
swing too far backwards. There is a 
fundamental reason why a portion of a 
man’s life insurance should he paid in 
cash for the purpose of taking care of 
immediate necessities, etc. But that busi- 
ness man is palpably derelict in his duty 
to wife and children if he neglects safe- 
guarding the future and permanent com- 
fort and happiness of his dependents 
through a monthly income policy. 

Too many otherwise successful busi- 
ness men are absolutely “gun shy” on the 
monthly income policy. The resourceful 
underwriter will meet this difficulty in a 
sensible way and without offense if 
especially his prospective client brings up 
that threadbare proposition of “the second 
husband.” Tlere is the vital opportunity 
to demonstrate wherein this miracle pol- 
icy outwits the swindler, the fortune 
hunter and, furthermore, the importun- 
ities of some son or son-in-law for aid in 
questionable business transactions. 

If a man were to ask a trust company 
to agree to pay his widow a fixed income, 
any institution of that character would de- 
mand a deposit immediately of the basic 
sum, without guarantee of any specific 
amount of interest. As a rule, upon the 
other hand, for an annual premium or 
deposit not exceeding three per cent of 
the full amount of the policy guaranteed 
to be paid in monthly installments to 


the beneficiary, any life insurance com- 


[Copyright, 1922, hy The Spectator Company, New 
Companies and general agents desiring to use 
please write to Tut 


York. 


this article, Spectator. ] 
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Thursday 


pany will create a similar trust which 
would go into immediate effect on the 
death of the insured, even though he had 
made but one annual deposit. The pro- 
ceeds from monthly income insurane 
cannot be impaired by self-seeking—no 
gay deceiver, no borrowing Micawher, no 
ignorant or designing speculative adviser 
no fake promoter or well-meaning be 
over-optimistic young relative, can get his 
hands on the principal—the beneficiary 
will surely receive the monthly income 
and use it for monthly requirements, 


“Who Was John Hancock?” 

The above question appeared in Thomas A. 
Edison’s famous questionnaire, and while some 
of those answering the questions may have been 
ignorant as to who John Hancock was, students 
of history should have able to respond properly 
to this query. 
sponding to the question, stated that John Han- 
cock is one of the country’s leading business 
men. This evident ignorance suggested to the 
John Hancock Mutual Life Insurance Con- 
pany of Boston the idea of offering a prize of 


One person, however, in te 


$roo to the one who gave the best 300-word 
answer to the question. 
cently closed after receipt of hundreds of con- 
tributions, and the judges awarded the prize to 
Leon V. Quigley, a junior in the Worcester 
Polytechnic Institute. His answer, in which he 
epitomizes biography of one of the country’s 


The contest was re- 


first citizens, was as follows: 

John Hancock was an American statesman 
and patriot. His signature is found on the 
oldest and most important documents of Massa- 
chusetts and of the United’ States. He was the 
first signer of the Declaration of Independence, 
and was the first Governor of Massachusetts. 

John Hancock was born at Quincy, Mass, 
in 1737. He graduated from Harvard College, 
and entering upon his uncle’s business, became 
a successful merchant in Boston. He gained 
much in social power and in wealth, being mear- 
while justly popular for his integrity and 
ability. 

He was in 1765-1770 a selectman of Boston, 
and a member of the general court. With 
Adams he led the Massachusetts Whigs, and 
only escaped capture at Lexington and Concord 
hy virtue of the valiant fight by the Minute Men 
on the “Nineteenth of April in ’75.” 

John Hancock was subsequently known 1 
various positions: as President of the Conti- 
nental Congress, as Major-General of the Mas- 
sachusetts military forces, as President of the 
Constitutional Convention. He died at Quincy, 
Mass., October 8, 1793. } 

The historical position of John Hancock 1s 
unique in State and nation. He wielded great 
political influence but was always liberal and 
public-spirited. His name is most prominent as 
a Whig leader during the American Revolution 
in such events as the Boston Massacre, the Bos- 
ton Tea Party, and the battles of Lexington and 
Concord. 

John Hancock signed his name first to the 
Declaration of Independence. He thus risked 
his own “life, liberty and pursuit of happiness 
that these privileges might be obtained for 
others to enjoy. To this end he “pledged his 
life, his fortune, and his sacred honor.” 

That he was popular and efficient may be 
judged from the fact that he was for ten years 
Governor of Massachusetts, being elected at- 
nually to this office by popular vote. 
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PROMOTION 


and Energy Needed to 
Achieve Goal 


REDUCING ARREARS 


ore Advice to Agents From Book by 


William Meador* 


Loyalty 


and think of the possibil- 
industrial insurance busi- 
ness? think of your chances for 
advancement ? Have you ever had ambition for 
higher position? Did you ever feel that you 
yould like to put your hand to the steering 
Have you 


Did you ever stop 
wes that lie in the 
Did you ever 


yheel and steer the ship yourself ? 

eer thought of that time you will be old and 
gray-haired? Did you ever dream of the time 
when yor would be a man of family and have 
responsibilities on hand? 

In order for a man to achieve promotion he 
must have energy, and if he has a good stock 
of energy it is certain that he has ambition, as 
ambition and energy always work together. 
Another thing to achieve promotion, a man 
must be loyal to the work that he undertakes. 
He must stick to the ship and fight his com- 
pany’s battles and be with them through thick 
and thin and he will always receive his reward. 
Many a time a man has come into an industrial 
ofice and worked a few months and because 
sme other fellow who has a better record and 
has been in the service of the company a longer 
time gets a promotion he becomes disheartened 
becatse he thinks he is due the promotion. If 
he will just stop to compare his record with 
the record of the man who receives the promo- 
tion, he will find that there are many things he 
wil have to improve on. The man who ad- 
vances in this world never receives his promo- 
tion from dissatisfaction, and if another man is 
promoted over him he will stick to his job and 
wil work harder than ever, making the state- 
ment that everything is satisfactory and that 
the next time the office makes a promotion he 
will be in line for same. This is the type of a 
man who achieves success. 

There are other characteristics, too, that a 
man must have to receive promotion and to hold 
the respect of his fellowmen. 

The first thing is meeting personal obliga- 
tions. Pay your bills promptly. Let not any 
man say that you owe him a debt that is just and 
not paid. 

Second, be careful of your associates. In 
giving this requirement I do not mean that a 
man must associate with a lot of society high- 
tows and snobs, but there are a lot of good, 
lean-hearted people whom any man can pick 
for associates, 

Third is sobriety. The time has come when 
all reputable companies will not work a man 
who drinks, 

Fourth is putting in your time. A man may 
bea first-class insurance solicitor, but if he idles 
way his time he need not ever expect a promo- 


—- 
ta 

A Thousand and One Hints to Agents of Indus- 
Companies,”’ published by The 
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tion in the industrial insurance business or any 
other kind of business. Time is the most im- 
portant item known. 

Fifth, handling the company’s funds. 
solutely sure that every penny you collect for 


3e ab- 


your company finds its way to the company’s 
coffers. Never under circumstances be 
careless with your company’s funds and use 
them for personal expenses, as you are sure to 
get into trouble by doing this. 

The last point I will speak of will be 
will. It is necessary for you to have the 
will of everyone in order that you make a suc- 
cess. Be on friendly terms with everyone and 
treat your enemies as you would your best 
friends and try to follow out the Golden Rule 
By carrying out these 


any 


good- 


good- 


as much as possible. 
suggestions and sticking with your company you 
will certainly win a promotion sooner or later, 
and remember that a rolling stone gathers no 
moss. 

Industrial insurance calls for more 
than anything else. In order for a man to make 
a success in this business he must be on the fir- 
ing line all the time. 


action 


ARREARS 

Most agents never go seriously or very deeply 
into the subject of arrears; for this reason I 
will discuss this subject with you by taking the 
item of arrears and analyzing it in detail. I] 
think that I shall be able to give a great many 
of you some helpful hints that will bring about 
a great reduction in this item of your business. 

Arrears are the “eyesore” of the debit and 
the “bugaboo” of the industrial insurance man. 
Large arrears mean poor collections, and poor 
collections mean lapses, and lapses mean de- 
crease, and decrease means being off draw. The 
only way for any man to keep arrears down to 
the lowest minimum basis is to use system in his 
work. That means that you must start in on the 
same place each Monday morning to collect 
your debit. Follow up your arrears regularly, 
and continue this system week after week. 

On each week when you take your advances 
and arrears, go over your list of arrears very 
carefully and you can tell exactly how much 
premiums you have one week, two weeks, three 
weeks and four weeks in arrears. Make a list 
of this business to study carefully, so that you 
can refer to it the next week on collecting 
debit. Also place all doubtful policies on the 
lapse sheet and turn over to your assistant 
superintendent, so that he also will see these 
parties. By doing this and persistently studying 
your arrears you will be able to cull the worst 
from the very worst, and the worst you will 
probably be able to collect on, and on the very 
worst you will probably be able to make an ap- 
pointment to revive it at a later date, if not able 
to collect. In all my experience as an agent I 
have never yet seen the time that if I would per- 
sistently study the cause of my arrears and 
would make a special analysis of each case and 
urge them to pay their premiums, that sooner 
or later I would not get the money. 

An agent should arrange his collection book 
by blocks, one street following the other, and 
to number the houses and in rotation. On the 
front page of his collection book he should keep 
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an index of all the streets und enter opposite 
each street the number of page in collection 
Thus he can refer to any case of arrears 
without turning through a large number of 


book. 


pages. 

An agent who works on a Times contract 
should remember that he should endeavor to 
clean off his debit whenever he has a good writ- 
ing against same. Frequently I have noted cases 
where agents would gradually let dead business 
accumulate on their books, and in doing so their 
arrears would grow higher and higher each 
week, until at last their assistant would be 
forced to make an inspection and the agent 
would have to retire from the service of the 
company on account of a heavy decrease or 
having to cover large lapses before he could go 
on full draw again. 

Arrears are the thermometer of the industrial 
insurance business. They are never stationary 
and are either going up or down and change 
every week. When collections are good and 
the agent is doing all that is within his power 
to get the collections, the thermometer is fall- 
ing, but when an agent proves negligent and does 
not give the proper time to his debit and is not 
prompt in making collections, the thermometer 
never fails to rise. 

Many students of the insurance business have 
given the subject of arrears much study and 
thought. This question has been discussed and 
talked about more than any other item of the 
industrial insurance business. Should any man 
find a way to eliminate arrears from the indus- 
trial insurance business he would strike the 
richest El Dorado that the world has ever 
known. So far about the only way to eliminate 
this item is by patient and careful nursing and 
much coddling; that is, you must use all the 
available means that you have at your command 
to collect on the people who are unlucky enough 
to get on your weekly list of delinquents. 


Controversy 

Benjamin T'ranklin tells us that in his youth 
he took pleasure in arguing with a friend. Com- 
menting on this, he adds, “We sometimes dis- 
puted, and very fond we were of argument 

a very bad habit that, besides 
souring and spoiling the conversation, is pro- 
ductive of disgusts and perhaps enmities when 
you may have occasion for friendship.” He also 
says of those who have argumentative tenden- 
cies, “These disputing, contradicting and con- 
futing people are generally unfortunate in their 
affairs. They get victory sometimes, but they 
never get good-will, which would be of more 
use to them.” 

Now, it is the aim of the successful agent to 
win the good-will of the people with whom he 
has to deal, and then to control their action. 
Consequently, he seldom argues, never gets en- 
tangled in disputes, and makes it a rule never to 
quarrel even with quarrelsome people. His aim 
is not to defeat his enemies in conflict, but to get 
them on his side, and thus secure their friendly 
backing in winning others to the standard which 
he holds aloft, and which bears the inscription, 
“Protection that Protects."—From the Prosper- 
ous Agent. 








Licensing Bill Introduced at Washington 

A bill has been introduced by Senator K. L. H. 
Ball of Delaware to provide for the licensing 
of insurance brokers, agents and solicitors in the 
District of Columbia. It provides for applica- 
tion to the Superintendent of Insurance to be 
made by any person desiring to secure a license 
as an agent, broker or solicitor in requiring that 
certain information shall be presented in such 
application. 


The Ten Commandments for Life Insurance 
Superintendent R. A. Angelo of the Eureka 
Life Insurance Company at Harrisburg, Pa., 
has sent to THe Spectator the following ten 
commandments for a life insurance solicitor : 


I 
Thou shalt have no other business before this, but 
must devote all thy time to this one thing. This will 
pay thee, for no man can whistle with his mouth full 
of meal. 
II 
Thou shalt harbor no pet schemes in thy mind in 
regard to writing up a little accident insurance on the 
sly, for verily thou shalt be found out and ridiculed 
by all thy fellow servants. 
Ill 
Thou shalt not swear that thou didst collect the first 
week’s premium on the application, for thou knowest 
that is not true. We say unto thee, swear not so at 
all, lest some mischief overtake thee and thou be 
destroyed. 
IV 
Honor thy superintendent that thy days may be long 
upon the comfortable debit which these thine officials 
have given thee. 
Vv 
Aggravate not thine assistant superintendent on those 
days when the clouds of wrath hang menacing about 
his brow, for, verily, if thou doest this rash and fool- 
hardy thing thou wilt rue it, for he will turn and 
rend thee. 
VI 
By no means shalt thou ever take the name of thine 
applicant on both sides of the application, thinking to 
make certain of the examination that the business be 
issued to your credit, for the company maintains the 
oftice of medical examiner, and to its incumbent goeth 
the privilege of taking one signature at least. 


VII 

Thou shalt never put in a week or two on some good 
wife’s insurance, to the intent that thou wilt fool thine 
superintendent. He is astute and will surely ask thee 
in a smooth, seductive way, “Friend, art thou still col 
lecting on this business?’ And when thou 
in a similarly guileless way, ‘‘Good 
straightway the fashion of his countenance will change, 
and, charging upon thee like a veritable lion, he will 
roar, ‘Get thee gone, base deceiver,” thou wilt 
have to flee the company of all honest men and thou 
wilt miserably perish. 


answereth 


master, TI am,” 


and 


VIII 
When thy lapses happen to be 
mayhap thou wilt be tempted to hand in thy 
tion. See that thou do it not, for it will be accepted, 


abnormally heavy. 


resigna 


and verily I say unto thee, they will thrust thee out and, 


taunt thee as thou goest, saying, “I this will 


about hold thee for a while.” 


guess 


IX 
Conduct thyself discreetly as thou goest on thy 
rounds among thy people, for thou art trusted to enter 
these homes as a friend, and woe unto thee if thou 
conduct thyself in an unbecoming manner. Petter that 
thou betake thyself into a strange and far 
where thou and thy company are not known, rather 
than make a fool of thyself in a land where both thy- 


self and thy company are known. 


country, 


X 
Study to make thyself approved, a workman that 
(Continued on page 26) 
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OPPORTUNITIES 


What Industrial Life Companies Offer 


PROMOTION FOR THOSE WHO STICK 


Chances to Make Good and Employment is 
Lasting 


By H. THomas Heap 
Assistant Secretary, Western and Southern Life 
Insurance Company 


The business of life insurance is growing 
more and more each year into a fixed occupation, 
and as we observe its development, the certainty 
of permanent employment is not only impressive, 
but remarkably striking. 

The important question to those seeking a 
position where an opportunity is offered to en- 
gage in a business that has proven interesting 
and lucrative to others is: What are my 
chances? 

In order to realize a satisfactory answer to 
this natural and reasonable inquiry, the first 
consideration should be the future of the busi- 
ness, for it is intended in this argument to con- 
sider life insurance as conducted by the indus- 
trial companies. Never before have such prom- 
ising opportunities been offered by these com- 
panies to men of honest intentions and a firm 
purpose to begin a work where one can expect 
to continue for a lifetime and advance in the 
service of his company as the details of the busi- 
ness are learned and the ability acquired to as- 
sume greater responsibilities. 

Promotion is the principal object of almost 
every man who takes up industrial life insur- 
ance, but only a few beginners can realize how 
absolutely certain it will come to those who stay 
in the business. I have said many, many times 
and J say now advisedly—that one requirement 
might be ruled the test for promotion. Stay! 
Stay in the business! Stick with the company! 
All kinds of hindrances, all obstacles, every bar- 
rier will disappear in front of the man who will 
continue in the service and persevere. 

Industrial life insurance is based upon or- 
ganization. It requires many men to build up 
and maintain such an organization as the indus- 
trial life insurance companies demand in the 
natural conduct of the business. If the compa- 
nies cannot have men up to the standard of de- 
velopment and experience desired, they must be 
content to promote the best men they have 
available, for they must have and maintain the 
organization. The organization will be weak or 
strong, as the companies are able to secure men 
and develop them for the positions to be filled. 
A position cannot remain vacant once it has 
been created, because the company lacks the man 
of sufficient ability to fill it: the next best man 
is the inevitable move which confronts the com- 
pany. The companies have never been able to 
secure men sufficient to fill the positions they 
have to offer. The development of the business 
and its demands are away beyond the supply, 
and therefore it has been necessary to promote 
men before they are thoroughly trained. Hence 
the positive assurance of promotion for men 
who stay. 

Industrial life insurance is now admitted to be 
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an essentiality. It fills a place in our Socia| 
well-being of such importance that Society anf 
state depend upon its influence as one of the ele. 
ments of a nation’s prosperity. It has grown 
from an experiment to one of this Country's 
greatest enterprises and might now be termed 
great national industry, interesting al] of oy: 
people, every age and sex, extending a helping 
and consoling arm of relief and consolatig, 
throughout the entire journey of life, from the 
cradle to the grave. Such a business myst g0 
on and on systematically and in an organize 
manner, offering permanent, agreeable and prof. 
itable employment to many thousands of honest 
men. 

There is much pleasure in referring to the 
fact that.in the history of the business, covering 
a period of over seventy years, a record which 
stands alone among financial institutions of th: 
world, no legal reserve industrial life insuranc: 
company in this country or Europe has eve 
failed to give the protection to its policy. 
holders which was provided for in their policy 
contracts. The sound basis upon which the 
business rests has contributed much towards this 
remarkable fact, but it must be conceded tha 
the system of organization through which the 
field forces operate, as well as the method 
practiced at the home office, are entitled to a fui! 
share in this creditable result. From among the 
many constituting this organization, the busines 
may always depend upon some one to take up the 
work of another, and thus the machinery is kept 
11 motion. 

No more inspiring feature of this great bus- 
ness could be considered by those enlisting in 
the service than the philosophy, of its perpetuity 
through the nature of its organization. No- 
where is organization and its powers for su- 
cess in the development of great enterprises bet- 
ter learned than in the ranks of an industrial 
life insurance company. Its helpful influences 
upon those with an honest purpose to acquire 
ability to hold a place of trust and responsibility 
is beyond conception until thrown in daily cor- 
tact with men drilled in the service. 

It's the beginning at the bottom, the term of 
service in training, promotion from one position 
to another, the opportunity to advance from an 
agency to the presidency, that makes men past 
masters in the business and fits them for the 
work of aiding in maintaining the organization, 
which is indispensable in the future progress 0 
the business. The company’s interest in the ind 
viduals composing this wonderful organization 
can always be measured by the interest each 
individual manifests in himself. Nothing could 
be more responsive to the welfare of the forces 
affecting its existence than a well-managed in- 
dustrial life insurance company, responsive to 
the ambitions of its honest and industrious et 
ployees, while at the same time so capable 0! 
dispensing with the services of those disloyal, 
anxious to secure good men, and yet strenuously 
adverse to engaging anyone likely to prove é 
weakling in the ranks, or other specimen of tt 
desirables and disorganizers. 

It is not difficult, therefore, to understand why 
the opportunity for those engaging in the it 
dustrial life insurance business now is so pf 
nounced. As men realize how certain they att 
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to become a part of a great organized body of 
successful, aggressive insurance men, better men, 
bigger men, and men of higher ambitions will 
enter the business, and in this lies the greatest 
achievements yet to come. 


Development of Life Insurance Salesman- 
ship 

You had mighty good trading sense when you 
were a small boy. ’Twas easy to exchange a 
worn-out, wheezy mouth-organ, a busted shoe- 
lace, three marbles, a fish-hook and a perfectly 
cood dead cat for a fifteen-cent baseball. Then 
“an matched your wits against the best in the 
school. Competition at times was pretty keen, 
put you had a deep sense of satisfaction when 
you took off your wet shoes at night that you 
had the better of the bargain, And if you didn't, 
what happened? You had a feeling of unrest 
and a strong desire for morning, when you 
would get on the job again, with fresh ideas. 

How’s your selling ability to-day? Has it got 
the punch behind it that it had years ago? Then 
competition kept your brain-cells busy manu- 
facturing new plans that would attract boy 
friends and separate them from the things you 
desired. 

This will be the greatest year of development 
in life insurance salesmanship. A year of splen- 
did opportunities. You've got to do more than 
hold your own. You must move with the pro- 
cession of earnest, conscientious workers, de- 
voted to the cause. 

Some have put their right foot so far forward 
that others wonder whether their left will catch 
up, but they know they will stand at the end of 
1922, feet together, looking at their biggest and 
best record. 

The man who is doing less than his best this 
year is sprinkling tacks ahead of him and mak- 
ing future going a difficult problem. He has 
simply got to keep up with the spirit of the 
times. 

Last year the company’s record exceeded that 
of any previous year, but more, much more, 
work is to be done and greater records are to be 
made. Recently it was reported that the insur- 
ance value of the population of the United 
States alone were sia hundred and twenty bil- 


lions, Think of it! There is at present in 
force something over forty-three billions. Do 
you see the ground to be covered? Do you 


realize the duty to be fulfilled—a duty that can’t 
be taken care of in your time or mine? But 
you can help a lot by putting in your best licks 
every day. 

Our company’s figures, large as they may ap- 
pear, represent only a small part of what is yet 
to be done and show that we have spread only 
acorner of the mantle of protection. 

Walter Kelly tells of two baseball teams— 
colored waiters of rival hotels. They were hard 
at it when he asked one of the players “What’s 
the score, son?” 

“Thutty-fouah to nothin’, mistah.” 

“They're giving you a bad beating, aren’t they, 
son?” remarked Kelly. 

“No, suh!| We ain’t bin to bat yet!” 

No matter what your last year’s record was, 
0 matter what your earnings amounted to, 
think of the market before you and you'll decide 
you ain’t bin to bat yet—Prudential Record. 
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PRUDENTIAL NOTES 


Many Promotions to Assistant 


Superintendents 


TWENTY-FIFTH ANNIVERSARY 
CELEBRATED 





Several New Members of Prudential Old 
Guard 

The following agents have been promoted to 
the ranks of assistant superintendents: John 
Grable, Mt. Vernon, Ill.; Walter TF. Allen, 
Springfield, Ill.; L. J. Lowrie, Easton, Pa.; 
S. W. Croyier, Bethlehem, Pa.; Alfred J. Reich- 
len, Hoboken, N. J.; Joseph J. Fall and Lyman 
S. Andrews, Yonkers; Philip J. Schlegel, Jer- 
sey City; John J. Hembrey, Pueblo, Colo.; 
Arthur Hawthorne, Pueblo, Colo.; James M. 
Arnold, Los Angeles 3, Cal.; Charles DuRall, 
Denver, Colo.; Rollin F. Colby, Pueblo, Colo. ; 
Frank J. White, Cleveland 2. 

Superintendent Oscar Cramer of the St. Louis 
4 district celebrated his twenty-fifth anniversary 
of service with the Prudential last month. In 
honor of the event a business meeting and din- 
ner was held at the Hotel Statler, St. Louis, 
Mo. The home office was represented by Ed- 
ward Gary, vice-president; John H. Birkett, as- 
sistant secretary, and Thomas H. Girtanner, 
division manager. Superintendent Cramer was 
presented with a certificate and locket. 

The following men have been enrolled in 
higher classes of the Prudential Old Guard: 
Azariah H. Cooper, Mt. Vernon, N. Y.; Ed- 
ward Haberbush, Schenectady, N. Y.; George 
W. Decker, Middletown, N. Y. 

Every year in the Canadian division sees more 
of the field staff enrolled in the ranks of the 
Prudential Old Guard. It was only recently 
that H. Beaumier, assistant superintendent at 
Shawinigan Falls, and Agents N. G. Blakley, J. 
Rowan, W. H. Chapman and D. Wheeler of the 
Windsor, Toronto 1, Ontario, Peterborough, 
Ontario and Toronto 1, Ontario, districts re- 
spectively, gained this honor. They are now 
full-fledged members of this organization and 
are proud possessors of their Old Guard badge 
and certificates. 

Assistant Edmund Spier of the Chicago 4 
district completed fifteen years of continuous 
service with the company and was enrolled in 
Class C of the Chicago 6 district. In 1911 he 
was promoted to an assistant and transferred to 
his present territory. 

Agent FE. L. Guthrie of Akron, Ohio, district, 
in addition to getting his share of industrial 
business, ts leading Division IF in ordinary and 
holds fifth position in this respect among the 
entire agency force of the company. Agent R. 
I. Blaney of Grafton, W. Va. (detached from 
Fairmont), who devotes his time exclusively to 
the writing of ordinary business, is second 
among Division F agents and is occupying nine- 
teenth position in the entire field. Assistant 
Jacob Moscow leads the Brooklyn 9 district 
for the year in ordinary net issue and ranks 
second in industrial. 

A new company leader in industrial looms up 
in the assistancy ranks for the year 1921 in the 
person of Stanley Cihocki of Wilkes-Barre, 
Pa., who was promoted to his present position 
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in that district in 1912. Mr. Cihocki has been 
a big producer for a number of years, until 1921, 
his banner year, finds him in the enviable posi- 
tion of a leader of leaders. 

Assistant Superintendent George R. Taylor, 
Fairmont, W. Va., recently died. In order to 
fill the vacancy, Assistant Superintendent Wil- 
liam IF’. Sauers, who operated at Morgantown, 
W. Va. (detached from Fairmont), was trans- 
ferred to Fairmont proper, and Agent A. M. 
McMillen, who had been working under the 
supervision of Assistant Superintendent Sauers, 
was promoted to succeed the latter as assistant 
superintendent at Morgantown, effective Febru- 
ary 6. 

The New York to district can boast of hav- 
ing the three leading ordinary agents in the 
great metropolis. They are Agents Louis 
Dumosch, Israel Ratner and Pincus Weber, who 
are leading in the order given. When the final 
returns for the full year are given there may be 
a reversal of the order of the names, as only a 
slight difference exists between them. 


President Maginnis on the Eureka Life 

President J. C. Maginnis of the Eureka Life 
Insurance Company of Baltimore on the fortieth 
anniversary of the company, February 4, re- 
views the development of the Eureka J.ife as 
follows: 


Forty years of continual service—that the 
word—SERVICE—reliable, intelligent, honor- 
abie ard consistent SERVICE. 

The Eureka was incorporated in 1882, the 
renaissance era of American life insurance, and 
the experience of the preceding period estab- 
lished in the minds of its founders a conserva- 
tism which they made synonymous with the 
word “Eureka.” The class of service rendered 
by the Eureka through its founders and its 
management rightfully commands the respect of 
the thousands of policyholders now on our books, 
deserves the praise of its present field force and 
compels the admiration of the men now manag- 
ing its destiny. 

The men who organized the Eureka and con- 
ducted its affairs so successfully for many years 
arc now sleeping with a host of their former 
policyholders, whose claims they adjusted, whose 
rights they protected, whose trust they so 
sacredly regarded and so equitably administered. 
Personally unknown to many of us, their stand- 
ard of service compels our warm appreciation 
and evokes this feeble panegyric in their honor. 
Vclumes could be written descriptive of their 
trials and tribulations, of the time and money in- 
vested, of the brain work and worry necessary in 
the building by those old pioneers of the Eureka 
ot yesterday. Suffice for the purpose to say 
that THEY KEPT THIe FAITH and we have 
accepted the responsibility to CARRY ON their 
glorious task until we, too, shall make our last 
great final account and trust to posterity for a 
favorable opinion of OUR class of SERVICE. 

Many changes have taken place in the past 
forty years, particularly in our chosen field, .and 
the most conspicuous of these changes is that of 
RAPID PROGRESS as against the slow, con- 
servative methods of the old pioneers. We live 
in an AGE OF ACTION, an era of com- 
mercial progressiveness, and to be successful one 
must possess an almost insatiable ambition, a 
specialized knowledge of one’s calling and an 
INDOMITABLE WILL for CEASELESS 
TOIL. 

The veterans of an earlier period were obliged 
to combat ignorance, to overcome superstition, to 
educate the public and to avoid the pitfalls of 
false ideas and to develop the science of the 
business, all of which, you must agree, require 
more determination, more energy and more will 
power than even we are called upon to display 










































in our modern march of progress. The require- 
ments for success in our field are infinitely light 
as compared with those of past years; the tre- 
mendous increase in life insurance by the various 
contemporary companies proves this assertion. 

The MEASURE of OUR SUCCESS nowa- 
days is a comparison of our INDIVIDUAL 
PROGRESS with that of innumerable other 
men in the same business, just as the measure 
of success in bygone days was obtained solely 
through a survival of the fittest. You gentlemen 
of the Eureka may be proud of your inheritance. 
You may point back over forty years of un- 
sullied service without a stain of suspicion on 
your company’s escutcheon. You can, without 
hesitancy, applaud the work of your company’s 
founders and take pardonable pride in boasting 
of its record, but remember, gentlemen of the 
itureka, that you form an important link in the 
company’s history, that the future will search- 
ingly inquire as to your contribution in accord- 
ance with the age and in comparison with your 
contemporaries, that your STANDING OF 
SERVICE should compel the same admiration 
from future generations as we now willingly 
accord the men who have gone before us. 

Scientists are impressed with the year 1882 
on account of Darwin’s death. Physiologisis 
remember the year 1882 because Dr. Schwann, 
the founder of the cell theory, and Dr. Koch, 
ciscoverer of the bacillus of tuberculosis, died. 
Philosophers recall 1882 as the year in which 
Emerson died. Students and lovers of poetry 
recall 1882 as the year in which Longfellow and 
Rossetti (Dante Gabriel) died. Soldiers of for- 
tune will recall the death of Garibaldi that year, 
but to our standard bearers and history makers 
of the Eureka Life Insurance Company the year 
1882 is significant as that in which the Eureka 
was born. 

The DESIRE of THE PAST, THE DE- 
TERMINATION of THE PRESENT and 
THE HOPE of THE FUTURE rests on the 
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JOHN HANCOCK NEWS 





Field Supervisor George A. Weatherby 
Dead 





JAMES BURKE HAS ANNIVERSARY 


. 





Hoboken Agency Accomplishes Record 


Under Superintendent Cook 


The field force of the John Hancock Mutual 
Life has lost an energetic and faithful worker 
in the death of Field Supervisor George A. 
Weatherby, who was stricken while at his desk. 
Mr. Weatherby started his career as an agent 
for the company at Lawrence, Mass., October 30, 
1805. Eight months later he was promoted to 
the position of assistant superintendent. His 
rise was rapid from then on, until he was made 
home office inspector in 1904, covering Greater 
New York. Three years ago he was trans- 
ferred to Boston, and a year ago last January 
he was made field supervisor. Mr. Weatherby 
is survived by three daughters, who made their 
home with their father in Needham. 

Agent James Burke of the Brockton agency 
of the John Hancock Mutual recently celebrated 
his seventy-fifth birthday, and says that he has 
set for himself the goal of writing his best year 
in 1922. He is rounding out nearly a quarter of 
a century with the John Hancock. 

It was a case of “Hoboken or Bust” with the 


cuality of service that we render as representa- 
tives of the reliable, conservative, but PRO- 
GRESSIVE EUREKA. 


agency force in that New Jersey city for the 
week ending January 14. The writing in the 


weckly premium department amounted to $37.67. 
“y 


with an ordinary production of $40,500, This 
gives Superintendent Cook the largest combined 
writing on weekly premium and ordinary during 
his four years in charge at Hoboken, This 
agency during Mr. Cook’s incumbency has led 
its class each year on average increase per man 
The early start in January indicates that Hoto. 
ken will be a top-notcher in 1922. 

Agent Frank H. Kingsley of the Utica agency 
of the John Hancock is receiving congratula- 
tions from his friends far and near for the part 
he played recently in saving the lives of 4 
mother and two small children. In making his 
calls he arrived at one house and found the door 
locked. Detecting gas fumes, he made an ip. 
vestigation. Looking through one of the win- 
dows he saw the two children lying on the 
floor. Breaking down the door, he found the 
woman and her children unconscious and gas 
escaping from a defective fixture. Mr. Kings- 
ley, after opening the windows, notified the 
police and an ambulance was rushed to the 
scene. It was stated by physicians that all three 
would have been dead if the discovery had been 
made fifteen minutes later than when Mr. 
Kingsley arrived. 

The leading agencies on average per man in 
weekly premium, ordinary and accumulation 
fund production in their respective classes are: 
Class A, weekly premium, Long Island City; 
ordinary, New York 1; accumulation fund, Rox- 
bury. Class B, weekly premium, Detroit; ordi- 





THE ART OF CANVASSING | 


HOW TO SELL INSURANCE 
BY THE LATE WILLIAM MILLER 


Formerly superintendent of agencies of a large life insurance company 


This is one of the most instructive little works for canvas- 
sers in the life insurance field, and it has proved its worth 


by passing through nine large editions. 


eighth edition of this book has been issued by The Spectator 
Company, and its lessons are just as valuable to-day as when 
first penned. ‘Thousands of agents throughout the country 
have learned their first steps in life insurance canvassing 
through the medium of this book, and what it has done for | 


them it will do for others. 


The major portion of this book consists of suggestions as 
to the best methods of success in writing business; what 
occasions should be sought and what avoided for a presen- 
tation of the subject of insurance; what to do and how to 
do it; in short, how to get at a man and secure his application. 
The book is written in a plain, straightforward manner, 
free from technicalities, and is valuable alike to the raw 


recruit and the veteran. 


The Eighth Edition of THE ART OF CANVASSING is 
most handsomely printed and bound in red flexible binding, 
the size being convenient for the pocket. 


Prices: 
Single Copies - - - - - 
25 ‘6 ee ew ee 
50 ee ee 
100 6 ee er ee 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
INSURANCE EXCHANGE 








A reprint of the 











- $2.00 
- 45.00 
- 85.00 
- 160.00 


CHICAGO OFFICE 


| 
| 
135 WILLIAM STREET | INSURANCE EXCHANGE 


NEW YORK 





| A Thousand and One Hints 


INDUSTRIAL LIFE INSURANCE COMPANIES 


This work, prepared by a manager of wide 
activities in the industrial field, shows through 
a series of conversational talks how an agent 
should start his canvass, keep up collections 
and overcome objections to a proposition for 
industrial life insurance. 


Price per copy, cloth bound, $1.00 


Special prices quoted on large quantities. 


THE SPECTATOR COMPANY 


TO AGENTS OF 


By 
W. Meador 


135 WILLIAM STREET 
NEW YORK 
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THE INDUSTRIAL LIFE AGENT'S KIT 


A of Industrial Life Insurance Companies should aim to increase 
their Efficiency 


By so doing they will also increase their 


Earning Power 


Increased Efficiency leading to Increased Earning Power attracts attention on 
the part of Home Office Officials and leads on to 


Promotion 


Do You Want to Become Efficient? 
Do You Wish to Increase Your Earning Power? 
Do You Not Aim Constantly for Promotion? 


you can assist in accomplishing all this by careful study of THE INDUSTRIAL 
LIFE AGENT’S KIT. The dictionary defines a Kit as an outfit of necessaries 
for a trade or occupation, or for some special purpose. THE INDUSTRIAL LIFE 
AGENT’S KIT is made up of books which are valuable aids to men engaged in 
this great business, and when carefully studied will bring 

GREATER EFFICIENCY 


INCREASED EARNING POWER 
STEADY PROMOTION 


The works named below have been selected with a view of giving the 
greatest amount of education on insurance matters at the lowest possible cost: 
CLUBS can conveniently be formed in offices to purchase one or more sets for the 


use of all the men, which practice has been pursued in many superintendencies with good 
results; or the books may be purchased individually. 


THE INDUSTRIAL LIFE AGENT?’S KIT 


TITLE OF WoRK PRICE 

Some Plam Ennis to Lite Insurance Sonertorss oc oo 0: os 0 p:spesere Sa eiecle Selassie ee ass ewes ere $ .50 
Sefestion of Ricks bw the Bite SOUCKOn . 2. :ox woos cs rece esac nsec cease ee een cma .50 
A Thousand and One Hints to Agents of Industrial Life Insurance Companies......... 1.00 
Se ETE IEE DON TPE LECT RE OT ee COE 1.50 
Meek upy ba erd Oor MCLE tI BAEC O MO ao odio) os u's 4 arias overs 8 Rios win alee Dw Sib sraia'g ba ele srarale we ala aig ie 1.50 
ED Eea a PR RNE TAA tT aa ay ah vid Wien elac ess UR oles eA Rae S wi ak a al drace rey Wav aay ae aers 1.50 
TW shes Weieesuch ties ticle FG eas CEPe VU HEECO RG? oo che 65s oie Gene. weir’ 4 chekane deus wen wemmeneaee 1.75 
Aas SW cara ad tia ark rho) Seine nie se ctale era ataihe kinda a ead Mewes ahr aama Guaa Me 1.00 
Si iice aU OTe Om GME EEE is. 5  o.wiwron occcigeeiiec gelesen Ae dle welh dielcevigoiacitee eamuoa ees 1.00 
ise Reon MsOM BINS TENISIOST 35 rok ck cl oo: doi oa G6 a bee cid mie Gra ere RE lw ea wae erelga sinew waweras 2.00 
"Phe Art OF GGUS... ices oisees 0 0s Baral ti «ek Wal ge eer MATA G Galea asst hiat at arate o ceatar aia ir ee arate ee - 1.50 
Ae Ea Gre GP ATEN ASIII 3 oi clei ones a ghacs ind ning) abe Oe dfotbs whee ornen wth Leal patentee 2.00 
Whee areneca ta eet CER ERAN SILED DN os oo 2a: iad a edliard cn ose Gibielo Si orators ce samara elm e eae aa lar malate 1.50 
AUSErcon Reyer ea Pam ILCs TALE ENO UE eo: «0: oi 0570: 4i'w 029) 905.5) a harold: Riinlcre Biwiale aale eagle ares .50 
MCI Sw Or CONES S Ae a eee eee ee oe Cre rar rrr Tern rare te 2.00 
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THE INDUSTRIAL LIFE AGENT needs all the above-named books. 
Form a Club to-day, sending an order for these books, remembering that 
KNOWLEDGE IS POWER 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 William Street 
Insurance Exchange NEW YORK 

















nary, Chicago 3; accumulation fund, Fall River. 
Class C, weekly premium, Hoboken; ordinary, 
Chicago 4; accumulation fund, New Bedford. 
Class D, weekly premium, West New York; or- 
dinary, West New York; accumulation fund, 
Fitchburg. Class E, weekly premium, New 
London; ordinary, Hackensack; accumulation 
fund, Ansonia. 

The following have been promoted from the 
agency ranks to assistants in their respective 
districts: Davis Redmond, Springfield; Louis 
W. Juhring, Hempstead; Kirby T. Morris, Cin- 
cinnati 1; Frank J. Volk, Chicago 2; Rothen- 
backer, St. Louis 3; Francis M. McCabe, 
Springfield; Charles M. Igo, Cincinnati 2. 

Harry Eichel has been promoted to assistant 
superintendent and transferred from New York 
to Newark; Arthur M. Wright from agent at 
Framingham to assistant at Waltham; David N. 
Sanders from agent at Elizabeth to assistant at 
Newark, and Joseph H. Kohn from agent at 
Philadelphia to assistant at Allentown. 

Assistant Superintendent Herman Sulzer has 
been transferred from Hempstead to New 
York 1. 

Other changes are: Walter G. Garretts from 
cashier at Newark to cashier at Elizabeth; 
Wiiliam S. Ryan from assistant cashier at 
Long Island City to cashier at Newark; Moses 
Hornthal from application inspector and claim 
adjuster to assistant superintendent at Cincin- 
nati: Isaak Buchacher from assistant to as- 
sistant-at-large at Brooklyn 2; Sebastian M. 
Lovergine from assistant to assistant-at-large 
at Brooklyn 1; Jacob J. Besner from assistant 
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to assistant-at-large at Brooklyn 3; Eugene F. 
Raith from assistant cashier at Cleveland 1 to 
cashier at Chicago 1; Charles R. Fraser from 
cashier at Hyde Park to home office; James FE. 
Moffette from assistant cashier to cashier at 
Hyde Park. 


Where It Exists There Is No Friction 

One of the most refreshing things that we 
know of is to get into a district and find in it a 
staff of men who co-operate with each other in 
the true sense of the word, says the Virginia 
Weekly Standard, published by the Life Insur- 
ance Company of Virginia, Richmond, Va., 
which continues : 

Where there is perfect co-operation there can 
be no friction; where there is no friction theré 
is no lost motion, and maximum efficiency is 
attained. 

We have seen districts in which there were 
star performers who could be counted upon to 
do what was assigned them and do it well, but 
who, in their effort to attain their ends, were 
unmindful of others. We have seen good agents 
who were ever ready to protest when requested 
to render a brother agent some slight service 
which when sifted down really cost nothing be- 
yond a few minutes of time or a few extra 
steps. 

We have seen good agents who were at all 
times ready to transfer to others a questionable 
case here or there, but who would, if allowed to 
do so, require a trust company bond guarantee- 
ing the quality of business transferred to them. 
As a rule, these are the very men who are prone 
to cry “co-operation” at all times, but who are 
seldom ready to accord to others what they de- 
mand for themselves as a matter of right. 





Thuradgl 


There is a class of men always ready to cp. 
operate with anyone who will let them have t 
own way, otherwise nothing doing; and 
other fellow gets the blame for not co-operati 

This won't do, boys. Life is a give-and-take 
game. Ask of no man what you are not Willing 
to accord him, with conditions reversed. 

It is not the district or assistancy composed 
star performers working to cross purposes 
wins in the long run, but rather the district 
which individual preferment becomes a seep 
ary consideration when the good of the dist 
as a whole is at stake. 


Columbus Office a Leader 

Arthur W. Kemery, district superintendent of 
the Prudential Life Insurance Company, fig 
announced that the Columbus office led all sen 
tions of the State in an eight-day campaign: 
selling more than $100,000 ordinary busin 
each day. The total for Ohio in the eight ¢ 
was $8,801,000. The bulk of the policies writin 
were in the $5000 class or under. 





Ten Commandments for Life Insurance 
(Continued from Page 22) 4 
needeth not to be ashamed, remembering that th 
superintendent did not attain his position as flieth the 
but was met by the same obstacles and dig! 
couragements that are now opposing thee. Mayhap 
they could tell thee of some dark days in his exper 
ence that would make thee most heartily ashamed of 
thyself, and thou wouldst fain go and hide, and think 
cheap skate because thou didst ¥ 
down on thy job instead of getting out in the fresh 
air and letting the dust blow off thee. Shake thysdf 
together; let some good friend take thee out into so 
secluded alley and there let him boot thee to his he 
content. ‘There are a plenty who would do this for 
thee without charge, we wot not. 9 


eagle, 


thyself a very 














out Illinois. 


Our System: 
All ages taken from date of birth. 


Benefits: 
All policies pay for death and 


residents of Chicago and surrounding towns. 


Premiums: 


weeks of this year. 
Supt. from the time he starts. 
Progress of the 


ance companies in the U. S. for some years. 
months, 


Increase in Assets 


and work for “he Globe. Apply, 


431 S. Dearborn St., 





industrial insurance of good record in Chicago, Chicago Heights, 


HE Globe wants Reliable Life agents with experience in ordinary and 
f Joliet, Aurora, Elgin, Waukegan and intervening towns and through- 


The population of Chicago and surrounding towns and cities is 3,000,000, 
within the ‘‘forty mile limit’? reached by and through suburban transpor- 
tation, practically all one city, gives unequaled facilities to transact business, 
particularly in ‘‘Paying Claims on Sight”’ in the industrial branch. 


Can handle men who can write crdinary business. 


total and permanent disability beneat 
8,000 death, total and permanent disability and other cash benefits paid or 


Can be paid weekly, monthly, quarterly, half yearly and yearly. 
“Claims Paid on Sight.”’ 


Contracts given with or without lapses being charged. 
contract an ex-Asst. Supt. of another company earned $4,000 the first 30 


Under the Globe system an experienced representative can become a 


Globe is five times greater than the average of life insure 
This year for the first six 


Increase in Premium Income...20 Per Cent 
30 Per Cent 


If you are a progressive industrial life insurance man come to Chicago 


Globe Mutual Life Ins. Co. 
Chicago, IIl. 


T. F. Barry, Sec. and Gen’l Mgr. 


Participatin 
Real Estate 





SALESMAN OPPORTUNITY 
We can use soune nigh rade stock and bond salesmen to sell 
referr 
onds, and our 5% Farm Mortgage Bonds, 


our 6% — 
Stock, our 6% Improved Calumet puted : 


Write for Particulars. 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, 


Gary, Indiana. — 
Wilbur Wynant, President. 4 








Under the latter 
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Company, 
POLICIES, 

















JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 


THE EUREKA LIFE INSURANCE COMPANY) 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance: 
issuing all the STANDARD FORMS of 
INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Sec’y & Tease 
J. HOWARD IGLEHART, Medical Director 




















March 


sult of < 
excessiV 
Nationa 
to cance 
home. 

Third A 
Underw! 
speak on 
Life Un 
to be re 
to addre 
lines, ho 
Salt Lal 
suited in 

























marks, V 
those sitt 





insuranc 
is neede 
confidenc 
petition 
his heare 
been end 
Na) doing 
every otl 
As So 
speaking 
Attorn 
matters 
gathering 
and poin 
plisked. 
the fight 
the Mot 
which en 


license b 


March 2, 1922 


THE SPECTATOR 


Life Insurance 








EEE 


JOHN L. SHUFF ILL 


Abandons Sales Talk Trip at Denver 


SUFFERING THROAT TROUBLE 


Manages to Make Short Talk to Agents 
at Salt Lake 


Satt LAKE CITY, Urau, leb. 27.—As a re- 
sult of a serious throat affection brought on by 
excessive strain, President John L. Shuft of the 
National Association of Life Underwriters had 
to cancel his appointment at Denver and return 
home. President Shuff was here to attend the 
Third Annual Sales Congress of the Utah Life 
Underwriters Association, and had promised to 
speak on the “Elements of Salesmanship and the 
Life Underwriters Association,” but had to ask 
to be relieved of this obligation. He managed 
to address the delegates briefly along general 
lines, however, but contrary to the advice of a 
Salt Lake throat specialist whom he had con- 
sited in the morning. In the course of his re- 
marks, which could scarcely be heard except by 
those sitting around him, Mr. Shuff declared that 
insurance was bigger than any company. “What 
is needed,” he said, “is confidence.” He said 
confidence is the foundation of insurance. Com- 
petition was right and proper, he said, but urged 
his hearers to never decry any company that had 
been endorsed by their insurance report, for by 
so doing they were destroying confidence in 
every other company. 

As soon as President Shuff had _ finished 
speaking he retired to his room in the hotel. 

Attorney D. M. Draper, who handles the legal 
matters of the local association, addressed the 
gathering at some length on association matters 
and pointed out what had already been accom- 
plisked. Mr. Draper paid special attention to 
the fight which they had waged in Utah against 
the Mountain States Life of Colorado and 
which ended in the cancelling of the company’s 
license by the Supreme Court of the State. He 





Massachusetts Mutual Life 
Insurance Company 


Springfield 
Incorporated 1851 


Massachusetts 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
Square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives, 


Joseph C. Behan, Supt. of Agencies 














rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








pleaded earnestly for more support for the asso- 
ciation and said that nothing could be accom- 
plished without organized effort. 

The Hon. J. W. Walker, State Insurance 
Commissioner, talked on the work of his depart- 
ment, saying that it was his ambition to make it 
of real value to the insurance fraternity through 
co-operation. He told of his recent trip to the 
southern part of the State, where he went to 
investigate charges of “twisting” which had been 
preferred against a certain organization and 
found them to be true. He declared that the 
work of his office was not to tear down but to 
raise the business of insurance on a higher plane. 


Manhattan Life’s Strong Statement 


Many gains were made by the Manhattan 
Life Insurance Company of New York during 
the year 1921, notable among these being an 
increase of nearly $285,000 in the company’s 
resources, the addition of over $228,000 to its 
surplus to policyholders, an increase of about 
75,000 in premium income. The sum paid to 
policyholders also increased nearly $148,000. 

The seventy-second annual statement of the 
Manhattan Life, covering the year 1921, shows 
that old and respected company now has 
$19,818,205 of admitted assets, that its policy 
reserve is $18,258,202, and that it has a surplus 
to policyholders of $774,126 (including $100,000 
capital), after making due provision for all 
actual liabilities and setting aside a contingent 
fund of $150,000 to cover fluctuations in assets, 
etc. The company also carries a fund of $100,- 
000 for the particular purpose of caring for 
disability benefits, double indemnity, and acci- 
dent and health claims. It is clear from the 
foregoing that the Manhattan Life not only 
made gratifying progress last year, but is in a 
very strong financial position. 

The premium income in 1921, $2,087,763, 
shows a good increase over that of the year 
before, and the total income, nearly $3,300,000, 
was well in excess of the outgo. 

The company now has 34,802 policies out- 
standing, representing insurance to the amount 
of $70,646,801, while its new business written 
last year exceeded $11,600,000. Since the com- 
pany began business, August 1, 1850, it has paid 
to policyholders over $92,000,000, and now holds 
for their benefit nearly $20,000,000 of assets. 


27 


The assets are so invested that they yield a 
very satisfactory return, as well as affording 
high class security to policyholders. It is no- 
ticeable that in addition to $100,000 capital and 
$478,064 of unassigned funds, there are other 
funds which virtually constitute surplus as to 
policyholders amounting to over $481,000, so 
that items which are equivalent to surplus to 
policyholders foot up to over $1,060,000. 

The Manhattan Life is a substantial com- 
pany, which is well established and is steadily 
growing, and it stands high in the esteem of 
both its policyholders and its agency force. 


Fine Progress of American Life Reinsur- 
ance Company 


During the past year the American Life Re- 
insurance Company of Dallas, Tex., of which 
A. C. Bigger is president, made most satisfac- 
tory gains. Among these are noted an increase 
of over $143,000 in assets, and about $63,000 
in surplus to policyholders; also a gain of over 
$8,000,000 in life reinsurance in force, and a 
gain of more than $12,000,000 in double indem- 
nity reinsurance. The company ‘was recently 
examined by the Texas Department of Insurance 
and Banking, and the examiners stated that the 
history of the company from the beginning has 
been entirely free from objectionable methods 
or practices; that the officers and directors are 
men of recognized ability, character and energy. 
They further say: “It is evident that the com- 
pany enjoys the fullest confidence of its clients 
and that both the excellent service it renders 
and the security it furnishes are duly appre- 
ciated.” As of December 31, 1921, the company 
reports assets of $583,030, and after setting up 
a policy reserve of $157,991, and providing for 
other liabilities, it has a surplus to policyholders 
of $406,525. Its life reinsurance in force has 
reached the sum of $27,146,043, and its double 
indemnity reinsurance in force is $14,287,185. 
The past year was a very favorable one, so far 
as the mortality experience of the company is 
concerned. The company is also commended by 
the examiners for its promptness in payment of 
claims. The officers of this sound and growing 
institution are: President, A. C. Bigger: vice- 
president, Alex Camp; secretary and actuary, 
Fred D. Strudell; assistant secretary, Morton 
Bigger. 





























































































FIDELITY ann SURETY 
Company 


Home Office 


Milwaukee and Cass Avenues Detroit, Michigan 


Fidelity and Surety Bonds of Every Description 
Prompt and Efficient Service 


DESIRABLE AGENCY TERRITORY AVAILABLE 


For Information Address 
Agency Department 
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POLICY VALUATION 








Hearing Held Before Massachusetts 
Legislative Committee 





MODIFIED PRELIMINARY TERM 





Present Method Makes Practical Monopoly 
for Established Companies, Says 
Commissioner Hobbs 

Boston, Mass., March 1.—Life insurance 
oficials from all parts of the State appeared 
st week before the Legislative Committee on 
Insurance at the State house to favor the enact- 
ment of legislation to fix a lower minimum 
gandard for the valuation of life insurance 
policies. The purposed standard is a modifica- 
tion of the so-called preliminary term method 
of valuation and is embodied in the recommenda- 
tion of the special commission apointed last year 
to investigate and study insurance problems. 

Commissioner of Insurance Clarence W. 
Hobbs, speaking for the commission, explained 
that under the present law the established sys- 
fm has the effect of securing a_ practical 
monopoly to the established companies, and that 
a monopoly is no healthy condition for either 
the established companies or the public. 

Walton L. Crocker, president of the John 
Hancock Mutual Life, said that the Massachu- 
setts companies welcomed competition and de- 
cared that the majority of the companies would 
support such a measure as that advocated by 
the commission if for no other purpose than to 
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place themselves publicly on record as being 
unwilling to take advantage of a situation not 
of their making which virtually gives them a 
monopoly on insurance. He said: 

We want no monopoly, and we welcome other 
companies into the Massachuetts field. Compe- 
tition with us, as with any other business, is 
the life of our business. 





Amicable Life Reports Substantial 
Advances 

A very gratifying record was made by the 
Amicable Life Insurance Company of Waco, 
Tex., in 1921, as it is able to show excellent in- 
creases in all important items of its statement. 
Some of the gains made during 1921, expressed 
in percentages, are as follows: In new business 
issued, 39.4 per cent; in insurance in force, 14.5 
per cent; in admitted assets, 9.3 per cent; in 
premium income, 12.2 per cent; in total income, 
10.6 per cent. It is notable also that its actual 
mortality was but 50 per cent of that expected. 

The company, on December 31 last, had $4,- 
261,434 of admitted assets, while its surplus as 
to policyholders was $1, 555,884, inclusive of 
$820,000 capital. The company’s policy reserve 
was then $2,628,358. The company now has 
$1,000,000 deposited with the treasurer of the 
State of Texas for the protection of policy- 
holders, which is the largest sum ever so de- 
posited for that purpose in Texas. The com- 
pany owns its home office building, which is 
valued at $938,769; had a cash balance of $131,- 
391; owned Liberty bonds worth $629,271, and 
mortgage loans to the amount of $1,598,295. Its 
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resources consisted of accrued inter- 
loans and deferred premiums. The 
officers of the Amicable Life merit congratula- 
tion upon the fine progress made by their com- 
pany during the past year. 


remaining 
est, policy 


Your Inheritance Tax Problems 

Under the above title the Union Trust Com- 
pany of Cleveland, Ohio, has issued a little book- 
let which it describes as “a plain discussion of 
a matter of immediate importance about which 
there is urgent need for a better understanding.” 
It shows the advisability of making provision 
for inheritance taxes by means of life insurance. 


Lamar Life Appoints Louis Hullum 

Jackson, Miss., March 1.—The Lamar Life 
of Jackson, Miss., has appointed Louis Hullum 
general agent for Northern Louisiana with 
headquarters at Monroe. Mr. Hullum assumed 
his new duties March 1 and in doing so is re- 
turning to his first company. For a number of 
years he held a sub-agent’s contract with the 
Lamar, which he relinquished about three years 
ago to become sales manager of the Jackson 
Motor Company. He has had a successful 
record as a personal producer. 


Bookstaver Agents to Dine 
The staff of the J. D. Bookstaver Agency, 123 
William street, New York, general agents of 
the Travelers Insurance Company, will give a 


testimonial dinner to Mr. Bookstaver at the 
Café Boulevard this evening. 








TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE UNITED STATES IN 1921 


The figures presented herewith have been supplied officially 


1920 are inserted for purpose of comparison. 


to The Spectator Company by 


















the life insurance companies 





named for the year 1921. The figures for 
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American National, Galveston, Tex............- 1921 $11, 672 $1,858,147 $4,916,087 $5,569,730 $1,123,983 $157,699,775 $12,051,333 
1920 1,441,380 4,536,232 5,068,259 1,031,269 145,648,442 44,015,595 
Cedar Rapids Life, Cedar Rapids, Ia............ 1921 1, 468, 971 185,276 399,850 71,276 14,010,604 1,588,916 
1920 1,214,860 166,071 361,717 68,705 12,421,688 2,411,666 
Central Life of U. S. A., Des Moines, Ia.......- 1921 11,997,486 1,367,038 3,613,756 223,62 865,127 108,240,977 2,514,544 
1920 9,874,268 1,042,463 é 3,499.7 06 3.986, 174 821,463 105,726,639 20,949,359 
Connecticut Mutual, Hartford, Conn...........- 1921 96,204,771 6,848,688 12,621,920 17,476,582 9,095,596 52,55 413,239,004 30,529,476 
1920 90,585,734 5,690,866 11,649,579 16,150,132 8,461,815 5,3 382,709,528 51,428,974 
Conservative Life, South Bend, Ind...........-- 1921 581,408 110,799 291,843 362,011 74,690 4,58 11,845,385 1,768,902 
; 1920 459,164 113,470 245,844 322,533 48,190 4,4! 10,076,483 2,642,830 
Equitable Life, Des MOHIONS BAG 5 5 Sas chacdeacasea 1921 39,234,839 4,011,194 9,043,305 11,044,740 3,135,073 55,9 286,934,616 32,396,209 
; 1920 33,676,094 3,030,849 7,999,580 9,623,112 2,721,973 96: 33,58 254,538,407 47,985,003 
Farmers National, Chicago, Ill......2.++eeeeees 1921 393,136 424,172 609,133 692,312 92,651 42 8,1 22,123,907 
‘ 1920 1,085,127 423,704 505,791 562, 47 91,617 929 7,4! 8 
Jefferson Standard, Greensboro, N. C.........+- 1921 17,119,541 1,859,604 5,352,401 6,182,292 1,770,688 3,501,939 47,8 2,069, 929 
1920 14,228,447 1,270,178 5,167,344 5,862,703 1,348,371 3,621,767 66,7 44,424,039 
Join Hancock, Boston, Mass.......--seeccceces 1921 239,693,371 18,249,287 2,611,339 63,375,23 20,543,915 36,828,868 278,7 »545,£ 135,920,802 
1920 211,631,483 13.492 on 18'266,139 18,545,900 34,004,956 282,857,282 1,409,667,3 176,860,808 
Metropolitan Life, New Vole) Noi Wine aclonensies 1921 1115583025 65,428, 245,930,819 300,527,613 91,348,473 168,318,588 1564789607 7,005,707,839 625,695,325 
1920 980,913,087 45,826, 318 217,820,984 262,268,794 81,257,394 152,904,875 1651950151 6, "380 ,012,514 1,036,360,080 
New England, Boston, Mass..........seeeeeees 1921 116,208,826 9,368,642 20,079,397 25,717,581 10,818,629 15,204,868 82,072,020 609,415,082 48,641,846 
1920 104,587,713 6,468,825 18,342,709 23,330,132 10,264,354 14 48,537 108,411,136 560,773,236 85,594,482 
Northwestern Mutual, Milwaukee, Wis......... 1921 507,085,694 44,600,546 77,603,151 103,026,861 53,910,367 68,670,820 267,911,313 2,350,450,298 153,777,266 
1920 472,693,362 39,669,056 18,018,008 96,600,922 50,671,706 66,313,049 360,571,033 2,196,673,032 280,437,950 
Provident Life and Accident, Chattanooga, Tenn.. 1921 1,110,800 365,383 30,819 380,492 115,794 248,911 — 3,404,287 10,654,580 —2,075,146 
1920 883.938 273.131 402,77 132,836 62,031 330,962 6,987,527 12,729,726 4,670,122 
Provident Life and Trust, Philadelphia, Pa...... 1921 128,399,518 9,183,925 20,506,304 26,634,651 14,078,618 19,124,195 87,607,287 574,723,857 39,719,904 
1920 120, 684.274 12,007,242 18,992,159 24,615,906 11,549,398 16,37: 5,020 104,621,007 535,003,953 66,761,881 
Security Mutual, Binghamton, N. Y...........- 1921 12, = 129 2,361,397 2,992,200 1,354,540 2,212,263 =~ 9,981,540 69,091,109 1,838,696 
1920 11,331,434 2,211,690 2,741,232 1,000,196 1,764,005 9,618,860 67,252,413 3,595,805 
Southwestern Life, Dallas, Tex....2..sseeeeees 1921 10,315,581 2,890,505  3,599,4 685,309 1,790,307 31,172,172 105,416,705 10,187,019 
1920 8°512°391 27605327 3,157 567,546 1,813,697 37,611,846 95,259,686 27,874,461 
Universal Life, Dubuque, Ia......seeeeeseeceees 1921 559,658 528,429 68,843 101, 5,534 116,423 1,784,470 2,806,970 1,615,970 
1920 514,599 510,022 34,933 48,075 > weewns 46,289 1,191,000 1,191,000 1,191,000 
West Coast Life, San Praticiseo,, Cals... .+c vss 1921 6,795,259 945,506 1,780,908 2,195,401 629,853 236,672 8,998,389 46,683,538 582,000 
a 1920 5,809,870 756,132 1,774,001 2,151,581 493,633 z 111,817 12,048,439 46,101,538 6,543,372 
Wisconsin National, Oshkosh, Wis........+.e0.- 1921 2,336,763 616,342 581,558 678,581 83,352 306,336 4,152,532 20,614,892 1,798,426 
1920 1,901,518 562,717 532,349 616,295 94,751 318,030 5,431,990 18,816,465 3,757,536 
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Francis A. Harrington, 
President 


William C. Johnson, 
Vice-President 


The Massachusetts Protective Association, Inc. 


Worcester, Massachusetts 





This Association, organized twenty-seven years ago 
under the laws of Massachusetts under the title ‘‘Ma- 
sonic Protective Association,’ for the purpose of fur- 
nishing accident and health insurance to members of 
the Masonic Fraternity, has recently changed its 
name to “The Massachusetts Protective Association, 
Incorporated.”’ It has more than One Hundred and 
Thirty Thousand Policies outstanding, and during 
the past five years alone has paid to policy-holders in 
benefits over Five Million Dollars. The Association, 
under its new name, will continue to insure Masons 












only. 


Notwithstanding the fact that it operates in a limited 
field, The Massachusetts Protective is the largest 
company in the United States exclusively in the com- 
mercial accident and health business. It is a stock 
company, maintaining the usual legal reserves and 
subject to the same laws and supervision as the other 
leading casualty companies. Its policies are non-can- 
cellable and not subject to modification during their 
term. ‘The M. P. A. thus not only insures the policy- 
holder, but insures the insurance. 


FINANCIAL STATEMENT 


Assets, December 31st, 1921........ 
Premium Reserves and Other Liabilities................. 
Capital and Surplus............... 
Total Income During 1921......... 


Charles A. Harrington 
General Manager 


Lemuel G. Hodgkins, 
Secretary 


REP ar ery eee $2,337,340.45 


1,933,499.45 
403,841.00 
4,128,347.93 


Frank C. Harrington 
Treasurer 






















The Title Guaranty and Casualty 
Company of America 


431 Griswold Street 


A joint stock corporation that will issue casualty 
and title insurance and fidelity and surety bonds. 


A joint stock corporation that is officered by men 
thoroughly experienced in the various forms of insur- 
ance and bonds which the company will write. 


A joint stock corporation that has already attracted 
as shareholders some of the most conservative and 
capable business men of Michigan. 


A joint stock corporation that is assured a big and 
profitable business by reason of its wide distribution 


Detroit, Michigan 


of capital among buyers of insurance and bonds. 


Because of the various plans which the company 
has for immediately attracting a volume of good 
business, because of the safeguards which the Michi- 
gan laws guarantee to shareholders and because of 
the endorsement given the company by the prominent 
men who have already become associated with it, the 
stock of this company can be sold strictly on its 
merits. 


Men who can qualify under the tests of intelligence, 
integrity and industry are wanted as stock salesmen. 


The Title Guaranty and Casualty Company of America 


A. J. Walker-Greig, L.L.B., 
President 


F. J. Noonan, B.C.S. 
Secretary 


George A. Curry, 
Vice-President 


M. F. McDonald 
General Counsel 
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Life Insurance 





[HEADS GULF COAST LIFE 


m. ¢ Tyler Elected President Suc- 
ceeding Dr. H. M. Folkes 





E. Cc. TONSMEIRE RESIGNS 





George C. Quint Becomes Vice-President 


JACKSON, Miss., March. 1.—At a special meet- 
ing of the board of directors held last Thurs- 
day afternoon M. C. Tyler was elected presi- 
dent of the Gulf Coast Life of Gulfport, Miss., 
to succeed Dr. H. M. Folkes, resigned. Mr. 
Tyler is general agent for the company at 
Clarksdale, Miss., and his agency has produced 
most of the business on the company’s books. 
He has other extensive interests and is well 
known all over Mississippi. E. C. Tonsmeire, 
vice-president and secretary of the Gulf Coast, 
has also resigned, and has been succeeded by 
George C. Quint of Biloxi. 

The following were added to the directorate 
at the meeting: John L. Tyler, Birmingham; 
W. H. Hunt, George Quint, and Dr. F. C. 
Carroll, Biloxi, Miss. The new president also 
hecomes a director. 

It is not known whether there is any change 
in the control of the company’s stock or not, 
but it is generally supposed here that there is, 
as it has been rumored in various sections of 
Mississippi for some weeks that Mr. Tyler was 
seeking to obtain control of the company. 


Growth of National Life Association 

An inspection of the twenty-second annual 
statement of the National Life Association of 
Des Moines, Ia., shows that it made healthy 
progress last year and its records by five-year 
periods indicates steady growth. Thus the busi- 
ness in force increased from $3,490,000 in 1904 
to $15,127,500 in 1909, to $33,511,000 in 1914, to 
$58,055,500 in 1919, and to $71,156,000 at the end 
of 1921. Similar progress is shown in assets 
and in amount of losses and claims paid, the 
assets, on December 31, last, having amounted 
to $1,768,107. On deducting liabilities of $599,- 
76 (including reserve required by law, $493,- 
04) there remains a surplus of $1,168,331. 
The mortuary, emergency and emergency re- 
serve funds amounted to $1,433,495, an increase 
of over $300,000 during 1921. The association 
has $1,345,712 on deposit with insurance depart- 
ments, this sum representing an increase of over 
$305,000 last year, and being 272 per cent of the 
amount of reserve required by law. The com- 
pany earned 6.17 per cent upon its invested 
funds last year, while its death rate per thou- 
sand dollars of insurance in force was but 6.6. 
Its death claims paid since organization have 
nearly reached the sum of $4,000,000. The 
association is conducted on business principles 
by President James P. Hewitt and his associates. 


Sun Life’s Most Profitable Year 
The Sun Life Assurance Company of Canada, 
located in Montreal, had the most profitable 
year in its history in 1921. This leading life 


company of the Dominion made handsome in- 
creases last year, among them having been one 
of over $14,500,000 in assets; one of over $2,- 


000,000 in surplus, and one of over $2,350,000 in 
cash income. The new business paid for last 
year exceeded $90,000,000, and the gain in in- 
surance in force was over $50,000,000, so that 
the company’s outstanding insurance is now 
$536,718,131. The company’s assets now amount 
to $129,372,127, and its surplus over all lia- 
bilities and capital is $10,383,909. The cash in- 
come last year was $31,107,149, and the pay- 
ments to policyholders for death claims, etc., 
reached $11,967,070, the profits paid or allotted 
to policyholders having been $1,849,090. The 
officers of this sound and progressive Canadian 
institution are entitled to great credit for the 
company’s large measure of success, not only 
in 192T but in previous years. 


Ontario Equitable’s First Full Year 

In what might be called the first full year 
of the existence of the Ontario Equitable Life 
and Accident Insurance Company of Waterloo, 
Can., it made a most excellent record. The 
company now reports $7,007,186 of insurance in 
force, or, including indemnity, $9,852,566; while 
its assets on December 31, 1921, amounted to 
$268,048, and its surplus to policyholders was 
$180,383, including capital, $102,000. Its net 
premium last year was $135,043, while its death 
claims only amounted to $6500. Most of the 
company’s assets are represented by government 
and municipal bonds, and its principal liability 
is its policy reserve of $64,103. Sydney C. 
Tweed, president and managing director, and 
his associate officers are entitled to much credit 
for the fine record made last year, and they at- 
tribute a considerable measure of their success 
to their vigorous advertising methods. 


NEW BOOK FOR SALESMEN 

Edward K. Strong’s Latest Work Reviewed 

Strict attention to the rules of diction would 
not permit the graphical description of Pro- 
fessor E. K. Strong’s new book which best ex- 
presses the thought in mind. But, for the 
moment forgetting rules, “The Psychology of 
Selling Life Insurance” is a psychological book 
psychologically treated. Professor Strong han- 
dles his subject in a non-technical manner and 
with a simplicity that is at once pleasing and 
convincing. The book is, in toto, a thorough 
analysis of the entire process of selling life in- 


surance. The cause and effect of every possi- 
ble move of the buyer and the seller is given 
in detail. The reader receives lessons in psy- 
chological analysis which, provided he makes use 
of them, should prove valuable to the studious 
salesman. 

The book, according to Professor strong him- 
self, is patterned after an excellent principle of 
psychology, which was once expressed in homely 
language by an old negro preacher. Mr. Strong 
tells the story this way: 

A negro preacher was asked one day how it 
was that his congregation behaved so well. He 
replied, “Boss, it’s dis way. Fust, I tells ’em 
what I’se gwine to tell ’em. Den I tells ’em 
what I done tole ’em.” 

So Professor Strong starts out by giving 
several concrete examples of a sales interview 
briefly analyzing each. Then in separate sections 
of the book he further analyzes these and other 
examples of the inner workings of human na- 
ture. And finally in the last section of the 
book (there are five) he gives the reader lessons 
in tactics. Thus one not only learns the strategy 
of selling but the tactics necessary for the ap- 
plication of that strategy. 

The entire book, of course, leads up to this 
last section, which is the real meat of it all. 
The first four sections are basic and vitally 
necessary to the full understanding of the last. 
The book is not one to be read in an evening 
but requires, rather, thorough study and plenty 
of time to digest the mass of information it 
contains. The life insurance salesman who does 
not benefit by studying it must needs be a man 
of small vision. 

The publishers are Harper & Bros. The book 
sells at $4.50 per copy and may be obtained 
through The Spectator Company. 


Perez F. Huff Secures Big Applications 
Perez F. Huff, of New York, general agent 
for the life department of the Travelers of 
Hartford, although giving the major portion of 
his time to conducting a large general agency, 
has recently personally closed a number of large 
life cases, among them being one for $260,000, 
one for $150,000, two for $100,000 each, one 
for $50,000 and one for $40,000, besides several 
cases for smaller amounts. His personal writings 
since the first of the year amounts to nearly 
three-quarters of a million dollars. 





first two contract years. 





OHIO, INDIANA 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


-Minor Morton, Vice President and Agency Manager 
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FEDERAL SURETY COMPANY 
DAVENPORT, IOWA 
Licensed by United States Government, November 20, 1920 
Condensed Statement—December 3], 192] 
ASSETS 
i 8.25 sc 5c a ees aa ct sheen eitielderr ease Teme alsin «Sao od ee $332,565.11 
igo iy hg Go OA Bean cde acess undies sn eblaraheand Bacon doi ee 12,424.58 
NE 35 gas i oh 0:4 hy, hth Lip RA RUA Hin SOARS WH RE Lote daa Sad oe 230,601.15 
part meortenee Meal Estate Loans. ... o.oo. 5c ccc ccc n scan wean ese nadanwbaleeeeheaceeesces. 253,000.00 
Premiums in Course of Collection. ...... 0.0.0.0... ccc ccc cece cee e cee eceuceeececceccccece, 91,712.90 
Ly 5 as. i'uuitoe kp dine 4b GH Raced Hue 0444 R s KATE Be Ras ee 10,644.65 
a i a Seo KH GO aw Sa Sok A Grew ea Sh Ka o SOe ik heehee Beaded tion eee 237,177.51 
RN i one's ik Se kES SORRY OOK CAE WK Nw EK ERR Ew Kane Bick sha iota ae wadeate tie ee 3,030.30 
NN 556 ere Ee Re REWER 0.4.ON Soke edn Eee a canih e $1,171,156.20 
Less Assets Not Admitted: 
licen A eny DE Mw wes hehe’ os EP ARE SS bau b ne deromek oie $237,177.51 
Premiums prior to September 30th. ... 0.0.00 000000000 cc cece ce nee 1,801.01 238,978.52 
Net Admitted Assets... 000.000.0000 coco ccc co ccc cee cece be ev be cee cece. $932,177.68 
LIABILITIES 
Due other Companies for Re-insurance............ 0.0.00. c cece cee cece ete cee eccecencececeey $4,629.79 
Reserves 
EE ee eee eee eee ee eee eee eee eee eee eee 
NN i iii, 00s 4 So 1th eH Oe EES RH RE MOSSY EWE REEMA Leda oRawewe meee 5,153.92 
I 5.5 ou kd ad ae sR a AON S Om KOE Gwe eka d dene aleecmebent 19,997.21 
INI ieee kd eae d ae BeOS Re eK E Oe RW Re SKS G dH ead sd bc badesoeke 133,655.34 187,608.99 
si 5 hak end eRe ees tERes Sen VK soe a8 GK ESwe® tbs beware 22,636.25 
MNS... ....< eeans = Peete UeCHRY CEES SOB HEHE Rs Had ng MMR RHE sae 5 ans cee EEE 108,527.65 
Senne Wren Wrmemeatn Ort COON... oo. os cc ek ek bce vad cue wed wdawseeSeneecscccus 608,775.00 
$932,177.68 
WRITING— 
Accident and: Health, Workmen’s Compensation, Auto= 
mobile, Teams, Elevator and General Liability, Automo=- 
bile and Teams Property Damage, Burglary, Theft, Lar= 
ceny and Plate Glass Insurance. Fidelity and Surety 
Bonds. 
NET ADMITTED ASSETS SURPLUS TO POLICYHOLDERS 
1920 1920 
Se ae $488,912.11 FONG A on cccb ncn occ euag eu sy oo eee 
September 30..................... $636,398.53 OPEOMIIES DO. 5. cas. dc dnsccnvaccd $612,672.75 
| a $658,208.40 RONNIE 0 cbs oo ok ik oc cee swe wie we $622,278.97 
192] 1921 
| ee $717,932.85 ITN Bi igs Gass ec eae ed $632,329.05 
| nn OL, 
December S1............. bee ccs os Od, 111.08 December 31... oo. cece ce ec cess » eee eee 
W. L. TAYLOR, OAKLEY H. BEYER, 
Vice=President and General Manager Superintendent of Agents 
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BILL PASSED TO CURB INSURANCE COMPANY SUITS 


Mississippi Legislature Has Hot Tussle Over Measure 


GOVERNOR RUSSELL ASSAILED 


Charges Against Insurance Companies 


The Dunn-Roberts bill, for which the Mis- 
gssippi._ insurance agents have advocated and 
fought for, was passed by the Senate last Tues- 
jay afternoon by a vote of 25 to 11. The bill 
now goes to the House, where it will be cham- 
pioned by one of the ablest men in the body, 
the Hon. Alf Stone, who won a great victory 
st week in getting the house to pass a bill 
ahating the suits against the life and casualty 
companies. 

The correspondent of THE SpEcTAToR made 
a canvass of the Legislature after the passage 
of the Dunn-Roberts bill. One member, who 
isa very close personal and political friend of 
Governor Russell, expressed the opinion that 
the Governor would promptly veto both the 
Dunn-Roberts bill and the abatement measure 
when they are presented to him for signature. 
Advocates of the measure also feel that the 
Governor is against them, as he and the revenue 
agent conducted a stubborn lobby in the Senate 
ast Tuesday, in an effort to defeat passage of 
the Dunn-Roberts bill. However, it is gen- 
erally believed that sufficient strength can be 
mustered in both branches of the Legislature 
to pass the bills over the Governor’s veto. 





Following the adjournment of the Mississippi 
Insurance Agents Association last week, Lee 
M. Russell, Governor of that State, sent a 
lengthy message to the Legislature, the 
language of which was so abusive and insulting 
as to provoke the introduction of a resolution 
on the floor of the House that no more mes- 
sages be received from the Governor during the 
present session. 


Governor RusseLL MAKES CHARGES 


About three weeks ago, Miss Frances Birk- 
head, a young woman of New Orleans, and 
formerly the Governor’s private secretary, filed 
asensational bill against him in the Federal 
Courts, asking for $50,000 damages. In his 
message to the Legislature the Governor ac- 
cuses the fire insurance companies who are 
defendants in the Mississippi anti-trust suit 
with having instigated the action against him 
by Miss Birkhead. However, this accusation 
did not startle anyone around the capital, for 
when the suit was first filed Governor Russell 
declared that ex-Governor Bilbo, his erstwhile 
friend, had been responsible; later he laid the 
blame on the railroad interests, and finally he 
has accused the fire companies. 

The text of his message is lengthy, and the 
following are excerpts: 

Ihave the honor to call your attention to the 
very highly pernicious activities of the old-line 
ité insurance companies, which last year used 
the most reprehensible methods imaginable to 


scape the suits filed against them by the revenue 
agent. These companies have maintained a 


lobby in the city of Jackson since the first day 
They have left no stone un- 


Ot this session. 


to Be Gone Into by Special Committee 


turned to embarrass and checkmate the suits 
now pending. One of their attorneys, Hon. 
R. L. McLaurin of: Vicksburg, and a large num- 
ber of his cohorts, have worked day and night 
to procure for these companies such legislation 
as they demanded. 

I want to place special emphasis upon the 
activities of these insurance companies by 
bringing together in Jackson on Monday and 
Tuesday of this week what is known as the 
Mississippi Association of Fire Insurance 
Agents. Their meeting was largely secret. 
These outlawed insurance companies, as auda- 
cious as they are, did not bring back the same 
C. J. Doyle, that wily, arrogant lawyer who 
defied the laws of Mississippi, and demanded 
certain rights and privileges at the hands of the 
people, but sent an equally astute man by the 
same name (presumably his brother)—if not a 
brother by blood, then of the same stripe and 
purpose. 

Dispatches from Jackson, Miss., during the 
past week have indicated that there has been 
much excitement in Mississippi concerning in- 
surance and legislative matters. 

There was a denial by R. M. McLaurin of 
Vicksburg, who is one of the attorneys for the 
fire insurance companies in the suits brought 
against such companies, that the fire insurance 
companies had anything to do with the suit filed 
by District Attorney Browning against forty- 
one life insurance companies and twenty-seven 
casualty and miscellaneous insurance companies. 

The Mississippi Association of Insurance 
Agents met in Jackson to consider the subject 
of remedial legislation, and resolutions were 
adopted emphasizing the need for such legisla- 
tion, because, although there is an independent 
agency for determining proper. charges for in- 
suring property, yet the anti-trust law seems to 
prohibit the use of such an agency. The asso- 
ciation urged the Legislature to provide a way 
by which all companies may secure fair rates 
at a minimum of expense, from a common 
agency available to all for that purpose, such 
legislation to prohibit discrimination between 
properties of the same class. The resolutions 
also refer to legislation along this line in other 
States, providing for the creation of rating 
bureaus, etc., and favoring the support of the 
bill introduced by Representative Stone as be- 
ing the one measure now under consideration 
which will best conserve the interests of the 


Commonwealth. 


Stone Bitts UPHELD 

It appears from the dispatches that two so- 
called Stone bills have been introduced, one be- 
ing copied largely from the Virginia fire insur- 
ance statutes (similar to that introduced in the 
Senate by Mr. Dunn), while the other provides 
that only the attorney-general of the State shall 
have the power to institute suits against life, 
casualty and indemnity companies, and would 
restrain any district attorney from further 
prosecuting any pending litigation against com- 
panies of these classes. 


33 


A controversy arose between the Mississippi 
Association of Insurance Agents and the Mis- 
sissippi Fire Insurance Company, but the latter 
was won over to the association’s point of view 
and President G. A. Wilson signed a letter to 
the association in which he declared that the 
Mississippi Fire would support the Stone bill - 
now before the Mississippi Legislature, and 
which will make fire underwriting safe in Mis- 
sissippi, so that the companies need have no 
fear of molestation under the old anti-trust 
laws of the State. 

The bill introduced by Mr. Stone to abate the 
anti-trust law suits filed by District Attorney 
A. J. Browning in the Chancery Court of Cov- 
ington county against the life, casualty and mis- 
cellaneous insurance companies has been passed 
by the lower house of the Mississippi Legisla- 
ture. The bill, as passed, would prevent dis- 
trict attorneys from filing anti-trust suits in the 
name of the State without the approval of the 
attorney general, and is made to apply to pend- 
ing litigation. A bitter debate preceded the 
passage of the bill. 


NEEDED CAPITAL DrivEN AWAY 


Mr. Stone led the fight for the bill, declaring, 
in an able address, that business conditions in the 
State generally had been demoralized because of 
the institution of the anti-trust suits. He said 
that he did not know who had inspired the ac- 
tion against the life and casualty companies, but 
that the suits were wrong. He cited one in- 
stance of a life insurance company closing nego- 
tiations for a loan of $100,000 on Mississippi 
farm property, and refusing to give the matter 
further consideration on account of the suits, 
and declared that there never was a time in the 
history of the State when it needed outside capi- 
tal more than it does now. Representative Col- 
lins urged that the bill is not only unconstitu- 
tional, but if enacted so that the life and 
casualty suits were abated, it would work harm 
to the State, as the next demand would be for 
the abatement of the suit of the revenue agent 
against the fire insurance companies. 

All day Tuesday of last week was consumed 
by the Senate in consideration of the Dunn bill. 
Governor Russell, Revenue Agent Robertson and 
their friends in the Legislature are reported to 
be conducting a stubborn fight against the bill, 
because of the moral effect it might have if 
enacted on the judgment awarded the revenue 
agent by the Chancery Court of Hinds county. 

A peculiar aspect of the case against the 
casualty companies is that the Mississippi law 
requires that State officials shall be bonded by 
companies licensed in the State, so in case of 
the withdrawal of such companies it would 
prove difficult, if not impossible, for some State 
officers to secure the necessary bonds. 

Another development in the situation is the 
introduction of a bill which would empower 
municipalities and counties to write fire and 
tornado insurance, the minimum premium being 
5 per cent of the amount covered, and the maxi- 
mum 10 per cent. 

A resolution was introduced in the Mississippi 
Senate condemning the action of District At- 
torney A. J. Browning in suing the life and 
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CATASTROPHE 


The increasing industrial activity which is a part of the 
return to normal business means that the Catastrophe 
hazard will be increased this year. No “slow and easy” 
industry is going to keep up with the procession. The 


casualty carriers’ load will increase. 


It would therefore seem to be good judgment for 
Casualty Companies to take on more REINSURANCE 
on Catastrophe lines, and in some cases to reduce their 


net retention. 





We are fully equipped to furnish the needed service 
to stand the strain and render prompt service in both 


underwriting and claims. 


“CAPITAL AND SURPLUS OVER A MILLION” 


Employers Indemnity 
Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 


CHICAGO NEW YORK 
INSURANCE EXCHANGE 35 NASSAU ST. 
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“Wt kinds of Insurance 
on Automobiles” 


THEFT 
LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIV ELY 


American Automobile 





FIRE 
COLLISION 














Insurance Company 


Pierce Building, ST. LOUIS, .10. 


CHAS, W. DISBROW. President 
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CASUALTY 
| COMPANY 


ae PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





all ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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Massachusetts Protective Makes Big Gains 

The old Masonic Protective Association of 
Worcester, Mass., recently changed its name to 
the Massachusetts Protective Association, Inc. 
As heretofore, however, the association will 
continue to insure Masons only. Notwithstand- 
ing the fact that it operates in a limited field, 
the Massachusetts Protective is the largest com- 
pany in the United States engaged exclusively 
in the commercial accident and health business. 
It is a stock company maintaining the usual 
legal reserves and is subject to the same laws 
and supervision as are other leading casualty 
companies. It issues non-cancellable policies, 
which are not subject to modification during 
their term, so that the Massachusetts Protec- 
tive not only insures the policyholders, but in- 
sures his insurance. Among the gains indicated 
by the association’s statement, as of December 
31, 1921, are an increase in assets of over $746,- 
000, an increase of about $83,000 in surplus to 
policyholders, and an increase of $1,437,000 in 
total income. The association now reports as- 
sets of $2,337,340, and a surplus to policyholders 
of $403,841, while its total income last year was 
$4,128,348. The great progress made in the last 
five years by this association is indicated by the 
fact that at the end of 1916 its total assets were 
$630,553, while its total income in 1916 was but 
$831,014. 

The officers of this enterprising association 
are: President, Francis A. Harrington; vice- 
president, William C. Johnson; general manager, 
Charles A. Harrington; secretary, Lemuel G. 
Hodgkins; treasurer, Frank C. Harrington. 


Bull Hit Car, Collision, Says Kansas 
Department 

Topeka, KaAn., March 1.—If a bull on a 
rampage bumps into a motor car, the owner is 
entitled to damages if he carries collision insur- 
That was the ruling of the Kansas In- 
surance Department. Fred Knudson, a young 
farmer of Grinnell, Kan., owned an Overland, 
and while he was going to a business college 
during the winter, sent his car to the shop and 
had it painted a bright red. According to his 
own statements, the car was a “classy job.” 

fe drove it to a farm sale two weeks ago and 
had it parked in the farm yard. During the 
saie a bull was brought out to be auctioned, and 
as the bull approached the block he saw that 
bright red motor car. The bull broke away 
from the farmer and went at that car in the 
proverbial fashion of bulls after a red rag. 
He smashed in the side of the car. 

The Kansas Insurance Department has asked 
Mr. Knudson for his policy, and if he had ordi- 
nary collision insurance the department informed 
him that the company would be required to pay 
the damages. 

Some of the insurance men who heard about 
the claim are wondering whether or not the 
owner of the bull carried any property damage 


ance. 


insurance. —— 
Boston Hooper-Holmes Bureau Moves 
T. J. Leddy, manager of the Boston branch 
of the Hooper-Holmes Bureau, Inc., of New 
York, has announced the removal of its office 
from the old quarters at 161 Devonshire street 
to the Wesleyan Building, 581 Boylston street. 
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AGAINST DOWNING BILL 





Merchants’ Association Against 
Measure Now Pending 


OPPOSE STATE INSURANCE PLAN 


Committee Report Companies Do Not Shirk 
Just Claims 
The Merchants Association of New York, 
acting upon the advice of its committee on in- 
dustrial relations, of which Lincoln Cromwell of 
William Iselin & Co. is chairman, last week went 
on record as being opposed to the bill introduced 
by Senator Downing which would prevent stock 
corporations and mutual associations from writ- 
ing workmen’s compensation insurance. 
A memorandum submitted to the executive 
committee by the manager of the association’s 
industrial bureau said in part: 


The Merchants Association previously has recorded 
itself as opposed to the exclusion of private companies 
from the compensation insurance field, on the ground 
that the competition of the private companies with the 
State fund resulted in the more efficient administration 
of the fund and that private companies in their desire 
to reduce compensation payments performed a valuable 
service in instructing employers concerning means of 
accident prevention and the consequent reduction of 
premium rates. 

After consideration, the committee decided that un- 
less statistics show that the operation of private com- 
panies has resulted in the placing of undue technical 
and legal obstructions in the way of compensation pay- 
ments to injured workmen, the association should con- 
tinue its opposition to the exemption of private com- 
panies from this field of work and should, therefore, 
oppose the pending Downing bill. 

As secretary of the committee, I was directed to in- 
quire if evidence existed to show that such obstruction 
did exist, and if not, to report directly to you that in 
the opinion of the committee the measure should be 
opposed. 

After inquiry both through the State Industrial Com- 
missioner and the Director of Compensation, and 
through the Workmens Compensation Publicity Bureau, 
I find that although the private companies are active 
in opposing claims whenever occasion arises and do not 
hesitate to urge technical considerations, there is no 
evidence to show that this activity results in any con- 
siderable amount of injustice. It does appear that in 
about one-third of the cases which are appealed from 
the State Industrial Board to the courts the decision of 
the Industrial Board is reversed. As all of these ap- 
peals are made on cases in which the private companies 
rather than the State fund are concerned, this would 
seera to indicate that the vigilance of the private com- 
panies resulted in many instances in a correction of 
injustice. 

On the basis of these facts, I recommend that the 
association oppose the Downing bill. 


Holds Mutual May Reinsure Reciprocal 

INDIANAPOLIS, IND., March 1.—U. S. Lesh, 
attorney general in Indiana, has submitted an 
opinion to Thomas S. McMurray, State Insur- 
ance Commissioner, in which he says: “A mu- 
tual casualty company would have the power to 
reinsure the liabilities of a reciprocal exchange, 
and if the casualty company was sound finan- 
cially the members of the reciprocal concern 
would be relieved from further liability in the 


matter. I do not believe that a reciprocal com- 


pany could by any contract which it might enter 
into with the casualty company escape its liabil- 
ities to its policyholders if the casualty company 
attempted to repudiate the same.” 

The opinion was sought in the case of the 
































THE SPECTATOR Thins 
Actuarial Opportunity Actuarial. Actuarial 
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WANTED 


An actuary who has had]con- 
siderable practical experience in 
both departmental and company 
work. 

Address in confidence—Pres- 
ident, Continental Life Insur- 
ance Company, St. Louis, Mis- 
souri. 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


FREDERIC S. WITHINGTON, F. A. |, 4, 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, Iowa 
Telephone Walnut 3761 
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SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 


ee 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc, 


“Life Insurance Service” 
10 So. La Salle St. Chicago, Ill, 
“20 Years’ Experience Backs Our Service” 




































Public Accountant 

















HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





MARCUS GUNN 


CONSULTING 


ACTUARY 
29 So. La Salle Street CHICAGO 
Telephone Randolph 3473 


W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST, 
NEW YORK 






































Prominent Agents and Brokers 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 































LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 

Insurance Underwriters BROKERS’ LINES SOLICITED 





FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. . Indianapolis, Ind. 
Hubbell Building Des Moines, Iowa 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 































J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. : ; 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 








































Actuarial 









JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA, 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 























FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, PF. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 











T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 





ASHINGTON, D. C. NASHVILLE, TENNESSEE 
bg Place, N. W. Independent Life Building 

















Insurance Examiners and: Adjusts 





A 











-— 
DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 











A. SIGTENHORST 
‘CONSULTING ACTUARY 





National City Bank Bldg.,. WACO, TEXAS 7 





NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Year’s Practical Experience in Insurance manse? 
ment, underwriting, loss adjustment and investment depart 
of American and foreign insurance companies, desires = 
losses, procure, capital, and handle fire, marine, life, ¢ 
surety matters on per case or per diem basis. 

Address “ADJUSTER” York Cl 
Suite 314, Temple Bar Bidg. Brooklyn, New 
Cable Address: Lawbond—New York 
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Miscellaneous Insurance 








SS 
——— 
insurance Examiners and Adjusters 
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ee 


LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may become 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies, 
1110 Mutual Bldg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Carolina 

















Indiana Mutual Casualty Company, a new or- 
ganization, which is proposing to take over the 
Indiana Manufacturers Reciprocal Association. 
The association and the State Industrial Board 
recently clashed over practices frowned on by 
the board, and a new company which would 
operate under the State Insurance Department 
instead of the Industrial Board was formed. 
Mr. McMurray. began an investigation of the 
new company to ascertain whether its transac- 
tions with the association were conducted ac- 
cording to law. 


Great Advances of Southern Surety 
Company 

The statement of the Southern Surety Com- 
pany of Des Moines, Ia., covering 1921, is in- 
dicative of great progress made by that enter- 
prising company during the past year. For ex- 
ample, the assets have grown $1,340,696, and 
the premium income increased more than $1,- 
100,000, requiring the addition of over $650,000 
to the unearned premium reserve. The total 
income increased over $1,000,000, and exceeded 
the total expenditures by $1,200,000. The ratio 
of losses and management expenses to premiums 
was but 79.5 per cent, and the company paid 
$120,000 of dividends upon its $1,000,000 of 
stock. The Southern Surety closed the year 
1921 with assets aggregating $6,007,996, and 
after setting up a reserve of $2,410,828 for un- 
earned premiums, providing for other liabilities, 
and increasing its special and contingent re- 
serve by $175,000 to the sum of $250,000, it 
shows a surplus to policyholders of $1,554,375, 
inclusive of $1,000,000 capital. 
| On December 31, last, the company had among 
ts assets $1,359,227 of cash; bonds valued at $1,- 
470,220; stocks to the market value of $39,957; 
Watrants worth $36,027; first mortgages on real 


state, $847,988; real estate, including office . 


buildings, $390,397; collateral loans, $126,288 ; 
premuims in course of collection $1,404,491, and 
also accrued interest and rents and other items. 
It is noticeable that within the past three years 
the company had paid $360,000 for dividends, 
has added over $70,000 to net surplus, has built 
up its contingent reserve fund to $250,000, has 
Mereased its premium income more than $4,- 
000,000, and added nearly $1,600,000 to its re- 
sve for reinsurance. It is manifest that the 
officers of this progressive company deserve 
‘ongratulation upon the success that they have 
achieved, 





PERSONAL ITEMS 








_W. A. McSwain, former Insurance Commis- 
sioner of South Carolina, has been appointed 
special agent of the National Liberty Insurance 
Company of America in South Carolina. 

Thomas J. Lawrence, vice-president of the 
Missouri State Life Insurance Cotnpany, of St. 
Louis, was in New York this week on business. 

James E. Dunne, vice-president of the F. B. 
Collins Company, is in New York on an ex- 
tended business trip. 

Carroll L. Dewitt of Fred S. James & Com- 
pany of New York and Chicago is helping to 
pave the way to put rain insurance on a sound, 
practical underwriting basis. Mr. Dewitt was 
recently elected president of a rain conference 
formed by companies writing rain insurance in 


the United States. 





Carrot L. DEWirtr 


Percy W. Brough, for many years connected 
with the marine insurance brokerage firm of 
LaBoyteaux & Co. of New York, has been ap- 
pointed resident agent for the Atlantic Mutual 
Marine of New York, to succeed the late 
William R. Colby at Boston. The offices, which 
were located for years at 14 Kilby street, have 
been removed to the sixth floor of the Bankers 
building, 73 Water street. Henry L. Colby, who 
was associated with his father in the Boston 
office, and George E. Hodgkins will be asso- 
ciated with Mr. Brough. 





LEGISLATIVE NEWS 











ALBANY, N. Y., March 1.—Considerable prog- 
ress was made with insurance legislation the past 
week. With final adjournment slated to take 
place only two weeks hence, some rapid-fire 
work will be needed to get through a number 
of important pending insurance measures. 

Bills just passed by the Senate are the follow- 
ing: 

Assemblyman Hutchinson’s, amending sub- 
divisions 1 and 11 of section 63 of the insurance 
law, relative to proceedings against and liquida- 
tion of delinquent insurance corporations. 

Assemblyman. Hutchinson’s, amending section 
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126 of the insurance law, changing the period 
for publication of notice of intention to extend 
the term of charter of a mutual fire insurance 
corporation. 

Senator Fearon’s, amending section 55 of the 
insurance law, relative to applications for poli- 
cies of insurance by persons not of full age, 
but of age, as determined by the nearest birth- 
day, of not less than fifteen years. 

Bills have been introduced as follows: 

Senator Towner and Assemblyman Hutchin- 
son, amending sections ror and 1o!-b of the in- 
surance law by providing that a standard life 
insurance policy may provide that if the interest 
on a Ican is not paid when due, it shall be added 
to the existing loan, and requiring the approval 
of the State Superintendent of Insurance as to 
the form, etc. 

Senator Towner and Assemblyman Hutchin- 
son, repealing section 125 of the insurance law, 
in relation to the conversion of a mutual fire 
insurance company into a stock fire insurance 
company. 

Assemblyman Gray, adding new subdivision 4 
to section 260 of the banking law, providing that 
no person engaged in business under the juris- 
diction of the State Bank or Insurance Depart- 
ments, and no officer or employee of a corpora- 
tion maintaining a special interest department, 
or who in any manner solicits savings deposits, 
for investment, shall serve as a trustee of a sav- 
ings bank after January I, 1924. 

The Senate insurance committee has reported 
favorably these bills amending the insurance 
law: 

Senator Knight’s, amending section 266 by 
providing that no assessment corporation shall 
expose itself to any loss or any one risk in an 
amount exceeding $7000, and authorizing such 
corporation to accede to or accept from any 
other such corporation all over $1000 of any 
risk located within the State. 

Senator Towner’s, amending section 107 relat- 
ing to group health and accident policies. 

Senator Towner’s, amending subdivision 3 of 
section 70, by empowering casualty insurance 
companies to insure against any loss or damage 
to property for which the insured is liable, ex- 
cept loss or damage caused by risks mentioned 
in subdivisions 7, 9, 10 and 11 of this section. 

Senator Towner’s, amending section 121, in 
relation to standard fire insurance policies, by 
providing that application for an umpire under 
the provisions relating to appraisals shall be 
made to a justice of the Supreme Court, or to 
a county judge in the district or county in which 
the property is situated. 

Senator Towner’s, amending section 70 by 
authorizing fidelity and surety companies to 
guarantee performance of bonds, notes, deben- 
tures and other evidences of indebtedness, se- 
cured by deed of trust, or mortgage on real 
property, located in this or any other State. 

Assemblyman Hutchinson’s bills, similar to 
the four last-mentioned bills of Senator Towner, 
have been reported out by the House insurance 
committee, along with the bill of Assemblyman 
Slacer, amending section 55 of the insurance 
law, similar to Senator Fearon’s bill, referred 
to above. 
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National Life Association 


Des Moines, lowa 





Twenty-Second Annual Statement 


January 1, 1922 





ASSETS 
First Mortgage Loans. so Wo awe Sp Zod own. 
U.S. Bonds.. ie 112,876.00 
Cash in Banks and Home Office 167 253.64 
Agents’ Balances seit 18,983.47 


Real Estate.. 11,460.90 


Mortuary Premiums. in “Course of 





Collection. ee 190,346.60 
Accrued Interest... aOR ee ae 29,850.28 
12 [Renee Saas $1,768,107.14 
LIABILITIES 
Death Losses Proven and Unpaid None 
Death Losses Reported (Proofs _ 
Incomplete).. , , $74,500.00 
Installment Claims Not Y et Due 
(Including Interest) . 7,166.07 
Accrued Taxes (E stimated). 19,500.00 
Accrued Current Bills.. 3,063.64 
Trust Funds..... 1,942.23 
Reserve Required by L: aw. 493,604.22 
(MATS aR on een $599,776.16 
Surplus Above AI! Liabilities. . 1,168,330.98 
TS Rae ne dae a $1,768,107.14 


SUMMARY OF RESULTS—YEAR 1921 


Mortuary Fund on Hand December 3lst..... $281,473.08 
Emergency and Emergency Reserve Funds... 1,152,022.42 


Total. siwikwahled Salbekecee sae pleas moa 
Increase During Year. na ie 302,493.82 
Securities omnes with Insurance Depart- 

ments.. : 





$1,345,712.25 


Increase During Ye ear. any 305,146.25 
Ratio of Deposits with Iowa Insurance Depart- 

ment to Amount of Reserve manne by 

Law. 272% 
Average Rate of. Interest E arned on Invested 

Rands.....<. Sheet. 6.17% 
Death Losses Paid During Vear....... $450,618.85 
Death Rate per $1,000 of Insurance in Force 

(Mean Amount). 6.6 
Death Losses and Claims Paid Since ‘Organiza- 


tion. Oye DES AP ee AT Rene ne at SL a 3,959,327.61 
Admitted Assets. . Reese $1,615,485.14 
Increase During Year. ae Soa 367,411.30 
yusurance in Force De cember 31, 1921. .. . .871,156,000.00 


(Organized in 1899) 





Growth of Business 
5 Year Periods 


Year i in Fawe Claims Pad 
1904 $20,455.78 $3,490.00 $16,389.88 
1909 $193,128.64 $15,127,500 $295,291.75 
1914 $621,315.41 $33,511,000 $1,309,083.17 
1919 $1,132,832.25 $58,055,500  $3,004,358.76 
1921 $1,615,485.14 $71,156,000 $3,959,327.61 
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WILLIAM ALEXANDER’S 
EDUCATIONAL SERIES 


ON LIFE INSURANCE 


What Life Insurance Is and What It Does 
A preliminary text book, or primer, deal- 
ing with the fundamental principles on 
which all sound life insurance rests, 

Price $1.50 
How To Sell Insurance 
The chief aim of this book, as the title in- 
dicates, is to teach the inexperienced agent 
how to do his work, and build up a re- 
munerative business. While it is intend- 
ed primarily for the new agent, it embodies 
a great deal of instruction that ought to be 
of value to the agent of experience. It 
will also be useful to those who are en- 
gaged in the work of training inexperi- 
enced agents. Price $2.00 


The Prosperous Agent 

This little book is for the guidance of ex- 
perienced and inexperienced agents alike. 
It gives a catalogue of the characteristics 
—the mental equipment —of the success- 
ful business man, and tells how these 
qualifications can be utilized to the great- 
est advantage by the insurance salesman. 
The instrument with which the agent does 
his work is his own mind. The material 
on which he uses this delicate instrument 
is the mind of another person. It is all 
important, therefore, that he should know 
exactly how to utilize his mental equip- 


ment. Price, paper cover $1.00 

Red cloth $1.50 

The Art of Insurance Salesmanship 
(IN PRESS) 


This volume takes up the instruction of 
the agent where the second volume of this 
series stops. It contains more advanced 
instruction, and one of its aims is to stimu- 
late the thought, fire the imagination, 
broaden the vision, and thus increase the 
efficiency of experienced agents. Price $2.00 


The last volume of this series has not yet 
been published. Its title and scope will 
be reported hereafter. It is sufficient to 
say here that its aim will be to round out 
the agent’s insurance education. At least 
that part of his education which can be 
included in insurance text books. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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The Indianapolis Life Insurance Co. 


GROWING STEADILY 








_ Ra 3 FORCE ADMITTED ASSETS 

1906 $1,281 ,909.93 40,294.00 

1907 $2,158,315.62 56,603.00 

1908 $2,344,449.12 94,678.00 

1909 $3,037,135.59 149,194.00 

1910 $3,760,237.71 217,081.00 

1911 $4,451,264.48 300,941.00 

1912 $5,756,690.86 391,260.00 

1913 $7,011,554.27 499,773.00 

1914 $8,655,788.49 629,717.00 

1915 $10,231,921.21 777,427.00 

1916 $12,021,820.06 949,237.00 

1917 $13,665,053.54 1,158,277.00 

1918 $15,532,346.26 1,362,027.00 
1919 $20,456,374.44 | 1,719,388.00 
1920 $27,006,018.90 | 2,097,890.42 
1921 $31,275,345.79 | 2,600,064.49 


Total Dividends Paid to Policyholders........ 442,358.07 
Total Death Claims Paid..................... 578,671.76 


The Company is noted for its Low Initial Premiums, 
Large Annual Dividends and Clean Record. 
Operating in Indiana, Illinois, Michigan, Texas and Florida. 


Contracts direct with Company. Good territory open. For agency 
address 


FRANK P. MANLY, President 
Home Office, Indianapolis, Ind. 





QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois ‘Four Square” and willing to work;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

From May,1919,to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 














THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An ‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 























PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 





If you can write Ordinary and Industrial 
business in an exceptional field, under a pro= 
gressive live=-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Ironton, Ohio. 











. “Keep Southern Money at Home’? . 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie” and We 
Will Grow Together. 


E, C. HINDS, President 


otton States 


LIFE INSURANCE CO: ener) 





























THE OLD LINE 


Lod =I YN = a 7 =] | ee 


CONTRACT 


TERRITORY 
COMPANY} 


- ‘FOR GOOD MEN 


GCBRobMins, Pres. 


GB Svaboda, Secy | 
», IOWA 
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1922 
| EVENTY-FIRST ANNUAL STATEMENT 


OF THE 


PHOENIX MUTUAL LIFE INSURANCE COMPANY 


OF HARTFORD, CONNECTICUT 
January, 1 1922 


JOHN M. HOLCOMBE, President 





RECEIPTS 
pp lien Relneeneiend n= «+ nov woes sx soitensoe sn ges coins va sa.on ++ SE 
pe aats, of, Span ett base Cuisdaeeavacs arene Cea vcoseiesci, 
Other INCOMe,..--+ +--+ essere ee ee cence eee e eee ee cee eee see eeee ence eeees 959,016. 94 
| OS SOR Re eenoncreemrrcrermerecrocectioceiry rete coer er 
ASSETS a 


- $34,025,893 .04 
2,400,989. 66 
13,066,224 . 25 
9,364,589 .06 
1,589.20 
1,143,791.04 
1,378,323 .29 


First Mortgages on Real Estate,. . 
pene and Bonds ( (Book Values) 
Prem. Notes and Lo ans on Policies,. . 
(ash in Company’s Office, . 
Cash in Banks at Interest,. 
Interest accrued and due,. 
Net Deferred and Outsts anding Prems., ere 
Market value over book value of Bonds (not subject to amortization), and me 


Total. . . .. $62,687,600.92 









. “DISBURSEMENTS | 
Claims by Death,..........++-2-+++ aie wanerstev su tea lua raras $2,316,300.42 
Matured Endowments, . Gv genase cadneud dak eewoe 1,262,892.18 
Dividends or Abatements to Policyholders aTS,. ..  1,723,798.61 
Surendered and Ceased Policies, Annuities and ‘Supplementary Contracts. .... __1,733,648 .62 
Total. . Sonia Bde ste Weaken tvs Nostee Cihaimen a eatec enc 
Taxes and cate ‘Department Fe ees, Ba 343,721.07 


Commissions and Compensation to Agents, and Medical Examiners’ and ‘Tnspee- 


tion Fees,... . 
All other Expenditures, including Sala aries, Printing, Advertising, Postage ‘and 


Investment Expenses, ... . 


1,665,841.41 
1,001,578.07 





Sees tare wer senemnts sabidildiniuuscceuandie ics 4,933,377. 86 
17) ee ere ee Renee . $14,981,158.24 


LIABILITIES AND RESERVES FOR FUTURE CONTINGENCIES 


Reserve on Outstanding Insurance of $322,725,230.00 
{ $298,465,624 at 3% 
Reserve { 9,790,182. at 314 o% $ $54,161,089.21 
14,469,424 at 4% ( 

Clims by Death, papers complete. . 

Outstanding C laims (incomplete), and notified claims. 

Instalment Liability, . ; 

Reserve for surrender values of ceased policie ies, s, cost of collection of outstanding 
premiums and - miums and interest ones in advance and medical fees accrued 
but not due, . 


- hone 





490,076. 14 


Dividends held on 1 deposit at interest, aa et ates a Lee SAG Paria rage BRAT ts 2,684,373 .83 

Total. . aces Pee ee ._$58,266,938.20 

Excess of Assets Over Ascertained and Computed Liabilities. . vecsseces QAam@ene ee 
ORTIONED AS FOLLOWS: 


Dividends or aanueeane on outstanding premiums, those 
accumulated and all apportioned and available in 1922 or pro- 


visionally set aside and accrued taxes not ounte MR cre cones $2,084,780. 24 
Pager Fluctuation: Fund,. sevcasvesce Q@ipentheee.00 
Dis. and D. |. “ Dersler tor ae elwiite ofl Ted sie ein wie ae a 
Investment ~ PN carbon ete is. tone trd wile Cache debe unease $550,003.00 
eee 
Total... : 362,687,600. 92 600.92 
Policies issued and paid for in 1921, 1 number 14,025, henaten $49,951,746 
Number of Policies in force, 131,259 Insurance in force, $322,725,23 
Increase for year, 6,094 Increase for year, $28,376,417 
Increase in Assets, $5,525,851. 01 Increase in Income, $1,450,969,20 
GROWTH IN TWENTY YEARS 
Year Income Assets Insurance in Force 
1901 $3,340,980 $14,409,255 $65,872,834 
1911 6,672,928 32,313,102 135,897,216 
1921 14,981,158 62,687,601 322,725,230 














We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 














a i gaa si ma A Record-Break- 


ing Year 
saad is in prospect 


ae for The Great 

: American. The 
general busi- 
a ness depression 
~» Which has 
swept the coun- 
try has not af- 
MANSFIELD, OHIO cone nee 
ue ‘ American busi- 
Ohio’s Largest and Strongest ness. It was 


Automobile Insurance Company never better. 















North American National Insurance Company 


Des Moines, Iowa 
Assets, $910,670.66 


Lines Written: 


Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, ” Asst. Secretary 
Wek. BECKER, Treasurer 

















EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
—— and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 


OPPORTUNITY 


Since the ending of the Great War, life assurance has become appreciated, not as an 
incident but a necessity of life. Never before have the thoughts of man so steadily 
turned in one direction—Now is your opportunity. Become an Agent of the Great- 
West Life Assurance Company whose contracts are liberal—stability unassailable— 
terms to Agents equitable. Moreover, the Company conducts a Life Insurance 
course, that not only teaches the inexperienced man, but helps the experienced Agent 
to greater efforts. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg 


GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 
































The Farmers and Bankers 
Life Insurance Company 
Invites Inspection—Inquiry of Integrity 


It Issues 
POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company. 


HOME OFFICES: WICHITA, KANSAS 
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_—_ 
PAECTION oN 
Se 


{Has Paid Losses for Over Fifty Years State Mutual Life Assure ; 


GITY INSURANCE COMPANY || Gee of Worcester, Massachusetts 
OF PENNSYLVANIA ECTION TS: INCORPORATED 1844 


P Has shown steady and consistent growth. E 
Sunbury, enna. Is progressive in every detail which is for the benefit of its policyholders and their be 


ficiaries. 
ANNUAL STATEMENT A Home Office organization trained to render efficient service to policyholders andj 
December 31, 1921 orce. 4 
An agency organization that is capable, and loyal, happy in the k: hee 
ASSETS protection and service furnished by its activities are pe Tyg nonin ’ 
U. S. Government Bonds. .................... $188,153.50 B. H. Wright, Presiden 
, . H. t D. W. C : 
Other Bands and Stocks... ©. 2... 6... 00.60 0000 476,603.00 — Saahen Ireland, Superintendent of hocasien 
eee NS ere eS iain a, hveig es ws aig es) SEORES 1,180.50 
—— on Bond and a et Ee ee oe oe Service of Quality to Policyholdere 
remmtums in course of collection............... 86,072. = Contracts of Superiority to R 
PERS SS SE OOS: SR ee er a 24,060.74 * = eam a — 
Cash on deposit and in office.................. 92,456.83 
$1,343,897.76 : 
LIABILITIES NATIONAL 
Losses in process of adjustment............... $146,978.04 CASUALTY : 
AURERTHCH PHENNUM. 2.6. occ is es oo cs ewer ccas cue  SoOMeasOD §, Write for information relative to open territory. Have t 
Reserve for Contingencies...............0.08. 20,200.00 3 om 9g agencies with business established where chy 
Capital....................... $600,000.00 saieianl 
Sole . 185,985.17 


Metdikttiucks...................... oz ain FIRE ASSOCIATION of Philadelph 


$1,343,897.76 a Wn Organized Sept. 1, 1817. Incorporated March 27, 1820 
Charter Perpetual E 








Insurance Commissioners’ valuations used in determining 
market value of stocks and bonds. 


. HA Nae. Net Surplus 
J. HARRIS LENKER ; A. F. O’DANIEL a a9 Surplus to Policy Holders 
: Potent Organized 1870 Secretary and : 5 E. C. IRVIN, Presid 
sia Underwriting Manager } : a -C. IRVIN, President. , 
Hf itinyy iu { J. W. COCHRAN, Vice-President. 
© z ! ihe JNO. B. MORTON, 2d Vice-President. : 
A Strong, Conservative Company, noted for fair and sai lill M. G. GARRIGUES, Secretary and Treasurer, 7 


prompt adjustment of losses R. N. KELLY, JR., Assistant Secretary, 


Friendly Society 
of Baltimore, Maryland ‘ 


has grown so in popularity until it is now generally conceded to be © 

®‘one of the leading Industrial life insurance companies in America” e 

issuing LIFE, HEALTH and ACCIDENT Policies. z 
Write for 


Rates and Terms to Agents 
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** Life Insurance and 


—How lo Sell It” 


ERE’S A BOOK “chock full’ of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 
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HOME LIFE INSURANCE COMPANY | 


New York 4 
WM. A. MARSHALL, President 


The 62nd Annual Report Shows: 
Premiums received during the year 1921 
Payments to Policyholders and their beneficiaries in Death 
Claims, Endowments, Dividends, Etc 
Amount Added to the Insurance Reserve Funds 
Net Interest Income from Investment 
($642,638 in excess of the amount required to maintain the 
coud eimmcie ience 53.44% of th t ted 7 
ctual mortality experience 53.44% of the amount expected. E 
Insurance in Force $223,116,887 © 
Admitted Assets 43,222,328 © 





ABSORBING AND INTERESTING 
$1.00 postpaid 


The Insurance Field Co. 


Incorporated 
Box 617 Louisville, Ky. 
° FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents ‘ 
256 BROADWAY NEW YORK” 
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WE WANT AGENTS" 


to push our five=point-ninc policies. 
Excellent Iowa territory and liberal 
contracts for men of goodreputation. 


“THE COMPANY OF CO-OPERATION” 


“THE DES MOINES LIFE & ANNUITY CO, 


a A. L. HART, Agency Mgr. 
PMome Office—Register Tribune Bldg.—De Moines, rowa 


‘fOUR BONDS GUARANTEE INTEGRITY” 


SURETY oat CASUALTY 
BONDS INSURANCE 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 
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“GEORGE WASHINGTON LIFE INSURANCE CO. 


. Charleston, West Virginia 


Dace you seeking an agency in the States of West Virginia, 
' Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
» Carolina, and Georgia? 

' Address 

E ERNEST C. MILAIR, 


Vice-President and Secretary 


BANKERS LIFE COMPANY LEADS 
ENTIRE UNITED STATES 


The Only Life Insurance Company in America, writing $100.- 
000,000 a year or more, to show a gain over 1920. 
(Excluding companies writing industrial insurance). 
Paid-for business for 1921 (Issued, increased 

and restored). . -{$111,000,000 
Paid-for business for 1920 (Issued, increased 

lala ee ere 
GAIN.. ee scaccencce $1G,00G0G0 


BANKERS LIFE COMPANY 
Des Moines, Iowa GEO. KUHNS, Pres. 























THE 


; Boston Mutual Life Insurance 
| Company 


Milby Street“ Compare — BOSTON, MASS. 


4. 0. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 

Be ooration organized and operating under the Insurance laws of 

fassachusetts. All desirable forms,of up-to-date contracts issued. 

4 CORRESPONDENCE °SOLICITED 


on Mutual Contracts in their wording are pute ctly simple and their 
benefits SIMPLY PERFECT 





Cwuaran CE i nivel 
ic 


latccolel titer! 
@hiitolatom 
(RAGHVE PURE LIFE 


NTRACTS for INSURANCE 
\ OF ABILITY PROTECTION 


INSURANCE GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile, 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


ELMER H. DEARTH, President 


606 Woodward Ave., Cor. Congress Detroit, Mich. 

















Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: — 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 

















YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 
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A Purely Mutual Organization 


New York Life Insurance Co} 


(Incorporated under the Laws of New York) 


346 BROADWAY, NEW YORK, N. Y. 





Seventy-Seventh Annual Statement 
DARWIN P. KINGSLEY, President 





Balance Sheet, January 1, 1922 


Securities at Market Value as furnished by Insurance Department, State of New York 








ASSETS 

STEREO LOPE IOLA IO $8,362,881.00 
ee a a re ere 183 722,805.92 
Pe RN nove s caseee vepeewd ee 164,305,141.17 
Collateral Toans.........-. sata as 2,301,000.00 
Liberty Bonds and Victory Notes... 120,628,900.00 

Government, State, Province, County 
and Municipal Bonds............ 155,439,933.50 
ee Oe 271,524,487.07 
Miscellaneous Bonds and Stocks..... 7,325,003.00 
mathe oc ca ate new Gimeee 11,067,144.16 
Uncollected and Deferred Premiums. 14,674,443.08 

Interest, and Rents due and accrued, 
Mb stciaraaidene. actae moarea wre 13,280,399.90 
ere ee $952,632,138.80 








Paid to and on Account of Policy-holders during 1921 
Loaned Policy-holders during 1921 under Policy Contracts..... 
Loaned on Farms during 1921......... 
Loaned on Mortgages for housing purposes during 1921....... 


Loaned on Business Property during 1921 


LIABILITIES 
Polity Meme oes kia ecesees $787,157 ,463.00 
Other Policy Liabilities............. 28,527,025.08 
Premiums, Interest and Rentals pre- 

BE: si vat dauswereotamcutanee 4,361,995.18 
Taxes, Salaries, Rentals, Accounts, 

OR aod waiiaane 3k wares een 7,549,037.63 
Additional Reserves................  7,485,874.00 
Dividends payable in 1922.......... 42,287,368.71 
Reserve for Deferred Dividends..... 59,303 ,179.00 
Reserves, special or surplus funds not 

included ABOVE... oo... ccc sceuss 15,960,196.20 

i eer re error eT $952,632,138.80 
eiresmekuee $124,308,409.00 
40,871,382.00 
eee re eee 15,004,330.00 
9,646,991.00 
SPST PTC TTS eee 11,358,909.00 


The earning power of Ledger Assets, including Cash in Bank, advanced 0.16% during the year 





BOARD OF DIRECTORS 


LAWRENCE F. ABBOTT 
ALFRED L. AIKEN 

JOHN E. ANDRUS 
CORNELIUS N. BLISS, Jr. 
NICHOLAS MURRAY BUTLER 
GEORGE B. CORTELYOU 
JOHN H. FINLEY 

DAVID R. FRANCIS 





A. BARTON HEPBURN 
MYRON T. HERRICK 
GRANGER A. HOLLISTER 
ALBA B. JOHNSON 
WILLARD V. KING 
DARWIN P. KINGSLEY 
RICHARD I. MANNING 
JOHN G. MILBURN 
GERRISH H. MILLIKEN 


FRANK PRESBREY 
JOHN J. PULLEYN 
FLEMING H. REVELL 
GEORGE M. REYNOLDS 
ELBRIDGE G. SNOW 
HIRAM R. STEELE 
OSCAR §S. STRAUS 

S. DAVIES WARFIELD 
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